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Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 
TO 
FIX THE PROSPECT’S ATTENTION 


INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 


1--The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 





$—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 





GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 
1—An Insurable Asset 
2—Figure It Out Yourself 
*3—Amount of Insurance $100 per Annum will Buy on Various Plans 
4—We All Must Die (Expectancy, etc.) 
5—lIncreasing Cost of Insurance Premiums at Different Ages 
6—Percentage of Deaths from Most Common Diseases 
*7—-Can You Afford More Insurance? 
$—Capitalized Value of Various Annyal Incomes 
9—How Much Insurance Should a Man Carry? 
*10—A Comparison—Fire and Life Insurance *1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 
*11—If You Should Die *2—Premiums, Cash Sur., Paid-Up Insurance 
*12—The Value of the Loan Feature 3—Settlement Privilege No. 1 
13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 
14—Of 100 Men, Those Incapable of Self-Support at Various Ages 5—Disability Clause—20 Pay. Participating 
15—A Few Startling Facts—You? Your Widow? *6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 


*1—Participating 20 Year Endowment 
*2—Participating 20 Payment Life 
*3—Participating Ordinary Life 
*4—Continuous Monthly Income 


SERIES C—CLAUSES AND OPTIONS 


“Special Edition for agents of non-participating companies 


Charts are printed in six colors and bound in flexible loose leaf binder 


PRICE $10 


Send for illustrated circular Discount for quantity orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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FIRE PREVENTION MEN MEET 


National Chamber of Commerce 


Sponsors Inter-City Contest Won 


by Hoboken 


~N important meeting of the National Fire 
Waste Council, at which were made public 
the names of the cities winning the firé 
waste contest started last year. was held 
at the offices of the United States Cham- 

, ber of Commerce, at Washington, on 
(March 27. 

Hoboken, N. J., was the winner of the 
main award, having reduced its per capita fire loss last year to 
$2.24 from an average of $6.41 for the preceding five years. 
Other winning cities were Indianapolis, Dubuque, lowa; and 
Blytheville, Ark. Each of these cities bronze 
plaques bordered with a sterling silver inlay and mounted on 
a mahogany base. 

The meeting in Washington was opened by Elliot H. Good- 
win, resident vice-president of the chamber, who congratulated 
the contest campaign committee for its excellent work in stimu- 
lating interest in the reduction of fire loss, and the grading 
committee for their efforts in reviewing the records of the com- 
peting cities. Everybody concerned in the contest is highly 
gratified over the results, which will mean a real saving of 
millions of dollars and thousands of lives each year, and it is 
expected that the 1924 contest will result in still further great 
savings. 

Following Mr. Goodwin’s address, Franklin H. Wentworth, 
secretary of the National Fire Protection Association, was 
elected chairman of the meeting. Under his direction the 
papers which were read by various delegates were heard and 
recommendations for future work were discussed and voted 
upon. 


will receive 


W. W. Orr, assistant secretary of the National Association 
of Credit Men, spoke upon fire prevention as a credit asset, 
pointing out the relationship between insurance and credit, and 
emphasizing that credit does not rest upon the money possessed 
by the citizens of the nation, but is dependent upon the wealth 
of the country. Fire does not wipe out dollars, but destroys 
wealth, he said. At the present time there is a shortage of 
investment credit, but if fire waste can be cut in half from 
$250,000,000 to $300,000,000 a year can be saved for invest- 
ment. 

Recent developments in dust explosion problems were dis- 
cussed by P. W. Edwards, assistant development engineer of 
the bureau of chemistry of the Department of Agriculture, who 
outlined the results of an investigation of the recent dust explo- 
sion at Pekin, Ill., when 42 men were killed and 22 injured, 
with a property loss of $750,000. The speaker outlined how his 
bureau tests dusts of various kinds to determine their explo- 
sibility, and suggested that trade associations be encouraged to 
submit samples of the dust encountered in their particular 
industry, upon which the bureau could report and thus, where 
dangerous dusts existed, enable industries to safeguard them- 
selves. 

Following Mr. Edwards’ talk the meeting adopted a resolu- 
tion requesting the American Trade Association Executives 
to appoint a committee to cooperate with the Fire Waste Coun- 
cil in preparing a fire prevention program which might be 
carried on by trade associations, and Ira G. Hoagland, secretary 
of the National Automatic Sprinkler Association, was dele- 
gated to take the matter up with the association executives. 

(Continued on page 13) 
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HANDY GUIDE 


NOW READY 


Early Issuance Enables Users to Obtain a Mass of Valuable 
Information Relating to Rates and Policies 


OR the fourth consecutive year, the first sup- 
ply of copies of the annual issue of the 
Handy Guide to Premium Rates, Applica- 

received in 






BA tions and Policies, has been 
zs) March. The 1924 or 33d annual edition of 
that standard publication whose usefulness 
is so widely recognized by agents, was received from the bind- 
ers last Monday, enabling The Spectator Company to establish 
a consistent record of early publication, not only by issuing this 
important book again, but by making it available to companies 
and their agents as early in the year as ever before. 

The Handy Guide this year maintains the standard which for 
over thirty-three years has made it the life insurance salesman’s 
bible. During the period covered by its thirty-three editions, 
many publications have appeared, purporting to give the policy 
contract in analytical form, but the most comprehensive publi- 
cation, and the one from which the salesman may present the 
ultimate facts of the policies of over 184 companies is The 
Handy Guide for 1924. The policy contract is so important 
and has been reduced by company managers and actuaries to 
such an extent that it is almost an impossibility to retain the 
force, clarity and intent of every clause without an exact repro- 
duction of that clause. The information contained in The 
Handy Guide, covering as it does rates and policies of over 
180 companies, is necessary not only to the agent as a book 
for self-education in the practices of his contemporary com- 
panies, but is also a swaying argument when presented to a 
prospect in canvassing. It obliterates the twister by preclud- 
ing the possibility of misinterpretation which is liable when 
clauses are synopsized. For over thirty-three vears the leading 
agents of the business have used this publication, and innumer 
able testimonials from its users throughout this period attest 
its efficacy. 


1660 Paces But Fits THE PocKEt 

There are over 1660 pages brimful of practical information 
for life underwriters, with full copies of one or more policies 
issued by each of 184 life insurance companies, together with 
the warranties and agreements contained in the application 
blank. The book is, however, so compact that it may be carried 


in the coat pocket. 


PRemMiuM Rates, Poricies, SURRENDER AND LOAN VALUES 

Disability and double indemnity clauses are presented ver- 
batim in connection with the policies of companies incorpo- 
rating these features in their contracts. 

Premium rate tables, participating and non-participating, are 
given for various types of policies in the different companies, 
together with term, joint-life and partnership rates. 

Annuity rates, both immediate and deferred, are exhaustively 
compiled in a separate chapter. It is safe to say that this chap- 
ter gives the most complete information to the agent, regard- 
ing this department of life insurance which is gaining so much 


in popularity at the present time and which is so usefyl, 

Surrender values are tabulated on whole life, twenty-pay- 
ment life and twenty-year endowment policies, showing cash, 
paid-up, extended insurance and loan values, year by year, for 
twenty years. 

Other important features contained in the Handy Guide 
are monetary and mortality tables, and tables showing the net 
premiums and reserves for the principal kinds of policies in use 
on both the Combined and American Experience Mortality 
tables, at three, three and one-half and four per cent interest 
Valuable information is contained in the Handy Guide regard. 
ing the amount of insurance granted for each five cents of 
premiums paid weekly on industrial policies. 

As usual, three supplements to the Handy Guide will be 
issued in 1924 at intervals of about three months, to enable sub- 
scribers to obtain data as to such new policies as are promul- 
gated from time to time. 


INDISPENSABLE TO Lire AGENTS 


The 1924 edition to the Handy Guide is indispensable to 
companies and agents alike. Its presence in the hands of an 
agent will help to close many difficult cases. A prospect who 
has already been canvassed by agents from several companies 
is often a hard proposition to sell; and the agent is at a dis- 
advantage, unless he knows what those before him have offered. 
The Handy Guide will help him in just such an emergency to 
prove facts to the satisfaction of his customer. 

SELF INDEXING ADVANTAGES OF THE FLANDY GUIDE 

[t is really a Handy Guide. All the data relating to any one 
company is presented together, and can be found by one 
reference. The book is SELF INDEXING, as the companies are 
arranged in alphabetical order. 

The policies, rates and values can be readily compared, with- 
out the necessity of finding facts as to any one company in 
various parts of the book. The Handy Guide is so bound that 
it will lie open flat, thus facilitating references, copying, etc. 

This publication contains more valuable data relating to life 
insurance companies than does any similar work. 


VALUABLE FEATURES OF THE HANDY GUIDE 
The Handy Guide contains data as to American and Cana- 
dian legal reserve insurance companies, embracing: 
Officers’ names; policy contracts; reserve basis; premium 
rates; cash surrender values; loan values; paid-up insurance 
values ; extended insurance values; maximum amounts written, 
application warranties, etc.; disability and double indemnity 
provisions; industrial policies, rates, etc.; annuity rates; net 
premium and reserve tables; mortality and monetary tables; 
State insurance officials, ete. 
The Handy Guide this year is most complete and features, in 
addition to the policies and premium rates of companies, the 
(Continued on page 41) 
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POLICYHOLDER in one of . the 
FA leading legal reserve life insurance 
companies was recently approached by a 
broker who advised him to give up his 
policy, which was old enough to have a 
jair-sized surrender value, and take twice 
as much term insurance in another com- 
pany, The insured was informed that the 
amount of his surrender value plus his 
regular premium would carry the term 
insurance. The insured was in position 
to readily carry more insurance, if he de- 
sired it, without disturbing his exisiting 
insurance; and when he consulted THe 
SPECTATOR concerning the matter, he was 
advised to retain the insurance he already 
had, and add to it if he wished to 
have further protection. Thus was the 
scheme of one commission - hunting 
broker blocked. 


ROGRAMS for life insurance 
gatherings seem to be a moot ques- 
tion in recent days and there have de- 
veloped some rather wide differences of 
opinion as to their make-up. Viewing the 
more recent developments, however, the 
omission of Frank .\. Vanderlip from the 
program of the annual banquet of the 
Life Underwriters’ Association of New 
York seems to have created quite a bit 
of stir, not to speak of a lengthy edi- 
torial comment in the columns of a con- 
temporary journal, The Eastern’ Under- 
Writer. The writer concludes by saying: 
Mae wy probably has not worried Mr. 
Vanderlip as much as it has some people who 
lound themselves deprived of “a good show” 


on the occasion of a public dinner which was 
not so enlivening as it might have been. 

We are inclined to sympathize with 
these latter people. Having attended 
banquets these many years, we are still 
hoping to be really interested by one of 
the speakers. We set great store by Mr. 
Vanderlip and have a little less patience 
than perhaps we should for the extreme 
conscientiousness of the men who denied 
us this fancied pleasure. [*urthermore, 
we are a bit inclined to question the theory 
that even an implied endorsement of Mr. 
Vanderlip, as the invitation might have 
been construed to be, would have con- 
cerned anyone outside the membership of 
the Association itself. 


HE commissioner from South Caro- 

lina has become active again, now 
that his re-election to office has finally 
taken place. He has presented some 
highly fanciful ideas as to the taxation of 
fire insurance companies to the governor 
of the State and, furthermore, has a pet 
scheme for taking control of the rating 
This latter scheme he evidently 
at heart, for he has followed it 


bureau. 

has close 
up with a pronunciamento in which he 
declares that the said Bureau is illegally 
organized, never having received his ap- 
He 


organization or else for a new organiza- 


proval. therefore calls for its re- 
tion of companies outside the present 
Bureau, which he would then support and 
officially approve as the rating bureau. 
Without the first rating 
bureau. was organized it received the 
approval of the then commissioner, but 
the 


ach incoming 


doubt when 


it has probably not occurred to 
powers-that-be to go to 
commissioner and get the organization 
reapproved. One can conceive that if 
that were necessary the Bureau would 
never have any stability, having to re- 
organize every few years. Furthermore, 
Mr. MacMahan has been commissioner 
for several years and ought to have dis- 
covered this terrible crime quite a while 
ago, if he were on his job. One wonders 


what his next idea will be. 


HE recent investigation, by a com- 
mittee of the New York Board of 
ire Underwriters, of the fire hazards 
present in the section between Canal and 
34th Streets, Manhattan, brought to light 


some data which should be of interest. 


5 


not only to insurance underwriters, but to 
the general public. The survey, which 
was almost exclusively confined to fac- 
tories and loft buildings as the main 
danger points, showed that two causes 
were responsible for the majority of the 
losses sustained. As might, perhaps, 
have been expected, these causes were 
given as individual and collective careless- 
ness and a general disregard of the law 
prohibiting smoking in factories. The 
home environment, race extraction and 
thought processes of workers all con- 
tribute to the first, while a lack of de- 
termined effort on the part of the em- 
ployer is often responsible for the second. 
The former can be overcome by educa- 
tional measures, but the latter does not 
always yield to such treatment. The 
twin evils of carelessness and disregard 
of public safety laws far outstrip any 
others as menaces to civic property and 
life 
should be actively and wholeheartedly 


and, therefore, their suppression 


supported by every thinking citizen, 
Those whose thoughts are self-centered 
can be won over by pointing out the 
possibility of loss; those who consider the 
welfare of the people and the conserva- 
tion of municipal wealth are already hard 
at work. Let us hope that the result will 
be a tangible reduction in the number of 
fires occurring in New York City and 
that the labors of Fire Chief Kenlon, his 
associates and the committee of the New 
York 


not have been in vain. 


Board ot lire Underwriters shall 


Charles W. Higley, in Train Wreck, 
Escapes Serious Injury 

Cuicaco, Itt, March 31.—Charles W. 
Higley, new president of the Hanover Fire In- 
surance Company, was in the dining car of the 
westbound Limited when twelve 
cars of that train were wrecked by leaping the 
tracks Hamlet, Ind., last Friday. Mr. 
Hgley was thrown upon the floor of the din- 
ing car, striking against some steam pipes, and 
was painfully but fortunately not seriously in- 
jured. When seen by your Western representa- 
tive, Mr. Higley made light of the accident and 
insisted at remaining at his desk and on the 
job despite severe bruises. 


3roadway 


near 


The Fire Insurance Pocket Index, 1924 
Accept our congratulations on your issuance 
of the first complete fire insurance chart for 
We find the information appearing in 


1024. 

the chart relating to the National Union to be 
correct and satisfactory—E. W. Hatr, 2nd 
lice-President, National Union Fire [::cur- 


ance Company. 








THE SPECTATOR 










































THE MIDNIGHT RIDER 


Was another great Amercian patriot whose self- 


sacrifice made our liberty possible today. 


It was he who carried on with determination the 
famous “Boston Tea Party” and spread the news to 


New York and Philadelphia. It was he who became a 


member of a secret society organized to spy on the enemy. 


It was he who watched the famous old church tower 
in Boston, for signal lights, one by land and two by sea, 
riding thence to Lexington, arousing the Minute Men 
along the way, and to tell Hancock and Samuel Adams 
of the approach of the enemy. 


Had Paul Revere failed in his task and had the 


patriots, along the road, not heeded his warning, the Stars 
and Stripes might not be floating over us today. 


Death seldom sends a Paul Revere to tell you of its 
coming. Are you heeding warnings to take out Life 


Insurance for the protection of your family. 


The Prudential 
Insurance Company of America 
Epwarp D, DuFFIELpD, President 
Home Office, Newark, New Jersey 
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OUR WASHINGTON LETTER 





District Superintendent Gave Up 
Office After Attack 





INSURANCE CODE STORM CENTER 





diture of Funds Received from Com- 
Research and Printing 
Criticized 


Expen 
panies for 


Wasuincton, D. C,, March 31.—Burt A. 
Miller, Superintendent of Insurance of the Dis- 
trict of Columbia, resigned by request of Com- 
missioner Rudolph on March 28. No reason 
was given by the Commissioner for asking Mr. 
Miller’s resignation, nor was the latter given 
an opportunity to appear before the Commis- 
sjoners to defend himself against any charges, 
put, coming upon the heels of Representative 
Blanton’s charges in the House, it is generally 
inferred that publications of Mr. Blanton’s re- 
port resulted in the Commissioners’ decision to 
make a change in the insurance department. 

In a statement issued by Superintendent 
Miller upon his retirement, the charges of the 
Texas Congressman are emphatically denied. 
“The money received by me from the insur- 
ance companies to be used in the preparation of 
the drafting of the proposed code of insurance 
law for the District of Columbia has all been 
fully and properly accounted for in so far 
as the same passed through my hands. A 
proper accounting has also been made of all 
moneys subscribed to the information bureau,” 
he declared. “In this connection I wish to call 
the attention of the board to the fact that my 
action in seeking subscriptions for both of these 
purposes was known to the board and no ob- 
jection was made thereto.” 

Mr. Miller recited the varivus charges made 
hy Representative Blanton, all of which he 
denied, and the lack of funds in the district 
treasury which made it necessary to appeal to 
the insurance companies for aid in preparing 
the proposed code, which, he asserted, has been 
a recognized need for many years. A great 
deal of research work and comparison of the 
laws of various States was necessary, and it 
was to do this that the insurance companies 
contributed. “Not one penny of the money 
subscribed was improperly expended; not one 
cent was used for the purpose of influencing 
the action of any member of Congress, directly 

or indirectly. Practically all the money con- 
tributed was spent for the cost of printing and 
for legal services.” 

Mr. Miller was appointed Superintendent of 
Insurance June 24, 1922, following the re- 
moval of Dr. Lewis A. Griffith, who, it is de- 
clared, was forced out of office to create a 
vacancy for the former, in a letter to Repre- 
sentative Blanton, W. Gwynn Gardiner, former 
District Commissioner and attorney for Dr. 
Griffith in his suit to force the Commissioners 
o reinstate him, asserted that Superintendent 
Miller “Was indebted in some way” to a local 
lawyer who was later employed to draft the 
surance bill, receiving $2500 for his services 


(Continued on page 31) 


BARTHOLOMAY-DARLING COMPANY 
CELEBRATES 
Chicago General Agents Hold Fifth Annual 
Banquet—Prominent Insurance 
Executives Attend 

Cuicaco, Int., March 29.—The Bartholomay- 
Darling Company, general agents here for the 
Indemnity Insurance Company of North Amer- 
ica, celebrated its successes during the past 
months by holding its fifth annual banquet at 
the Union League Club last Wednesday even- 


‘ng. The gathering brought together some of 
the most prominent insurance executives in 
this section and showed the progress which 


this general agency has made both in insur- 
ance circles and in the busimess world. 

The dinner was attended by the sixty-five 
members of the Bartholomay-Darling Company 
and by executives of six of the leading fire 
insurance companies. These guests included: 
C. FP. Frizzell, vice-president and general man- 
ager of the Indemnity Insurance Company of 
North America; H. T. 
the Liverpool and London and Globe in this 
W. A. Chapman, manager of the 
Firemans Fund; A. I. Powrie, manager of the 
Fire Association; C. R. Tuttle, general man- 
ager of the Company of North 
America, and W. P. Robertson, manager of 
the Alliance. 


Carllidge, manager of 


country ; 


Insurance 


GEORGIA AGENTS TO MEET SOON 
Question of S. E. U. A. Recognition Will 
Have Prominence 
ATLANTA, April 1.—The sentiment 
among officials of the South Eastern Under- 
writers Association is that any move to re- 
ypen the question of recognizing local boards 
will have to come from the other side, since 
they consider the matter disposed of. That 
view is expressed by a prominent official who 
was present at the conference when the agents’ 
program discarded and 

committee held it was powerless to act. 
This question, however, is a live one just 


Ga., 


was the association 


now in view of the approaching convention of 
the Georgia Association of Insurance Agents, 
to be held in Columbus on April 25-26. This 
will be the first meeting of a State association 
in the southeastern territory since the associa- 
tion declared itself without authority to bind 
local 


boards, and the action taken by the Georgia 


its company members in recognizing 
agents will have a vital bearing on the ques- 
tion, inasmuch as its action, it is said, will be 
accepted as the platform of other State asso- 
ciations in the South Eastern 
Association’s territory. 
Agreement to accept the Georgia association's 
stand as indicative of the sentiment of other 
States was reached at the mid-year conference 
in Washington last week, when the matter was 
informally discussed by representatives 
the other State associations, meeting 
President E. A. Erwin, of the Georgia 
Mr. Erwin invited the other associations 
represented at the Georgia meeting. 
Diversity of opinion among Georgia agents 
forecasts a lively session at Columbus. On one 
hand, are agents who would cut away from the 
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NEW IOWA LAW 





Requirements for New Company 
Organization Made Stricter 


$200,000 CAPITAL REQUIRED 


Surplus Must Equal 25 Per Cent of Capital 

—AIl Must Be Paid in Before Begin- 

ning Business 

Drs Iowa, March 29.—The 
vestigation of Iowa insurance affairs by the 
special senate committee resulted in the pas- 
sage through the senate of an act that amends, 
revises and codifies sections 5611 and 5618 of 
the compiled code of Iowa, and sections 5496 
and 5605 of the supplement of the code relating 
to fire insurance companies. The revised law 
was drafted by J. H. Trewin, a member of 
the code commission, and the changes made 
were suggested by the special senate commit- 
The committee on insurance in both the 
Senate and the House gave close scrutiny to 
revised sections and the attitude of the 
Senate will be endorsed by the House. The 
act as passed is as follows: 

“No insurance company other than life shall 
be incorporated to transact business upon the 
stock plan with less than $200,000 capital, the 
entire amount of which shall be fully paid up 
in cash and invested as provided by law. 

“No part of the capital referred to shall be 
officer or stockholder of the 


MoINEs, in- 


tée. 


the 


loaned to any 
company. 

“No increase of the capital stock of any com- 
pany shall be made unless the amount of such 
increase is fully paid up in cash. Such com- 
pany shall be possessed of a surplus in cash 
securities authorized by law, 
equal to 25 per cent of such paid-up and out- 
capital at the time certificate of 
authority is first applied for and issued. 

“After approval of the articles of incorpora- 
tion by the Insurance Commissioner, and upon 
completing the publications of the notice of in- 
corporation, required by chapter I of this title, 
and the filing of the publisher’s affidavit there- 
of with the Secretary of State, together with 
the articles of incorporation as required, which 
shall be certified to the Commissioner of In- 
surance by the Secretary of State, and upon the 
issuance of his certificate, the company shall 
have a legal existence as a corporation, and 
the persons named in such articles as incor- 
porators, or a majority of them, are authorized 
to open books for subscriptions to stock com- 
panies, or to take applications and receive pre- 
miums for insurance, if a mutual company, at 
such times and places as they may find con- 
venient, and to keep such books open until the 
full amount required is subscribed or taken. 

“The affairs of a company organized under 
this chapter shall be managed by not less than 

(Continued on page 11) 


or invested in 


standing 


association, and hit the trail alone; and on the 
other, are those who oppose such a move on 
the ground that the agents represent companies 
who are members of the South Eastern Under- 
writers Association. 
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NEW ORLEANS NEWS-LETTER 


Plan for Blanket Coverage Again Brought 
Up and Again Fails 

New Orteans, La., March 27.—"The 
pitcher goes oft to the well but ’tis broken at 
last.” 

Day by day the verity of this hoary old 
dictum is made more and more manifest and 
the recent experience of our dock board 
emphat‘cally corroborate the absolute correct- 
ness of the venerable maxim. For our dock 
hoard possesses a pitcher which is doomed to 
meet with the same fate which overtook and 
demolished all the pitchers which persisted in 
iourneying to the proverbial well. The dock 
hoard's pitcher is the elaborately formulated 
and strictly one-sided invitation to the fire in- 
surance interests to submit bids for a blanket 
fre insurance coverage aggregating $45,000,000 
on cotton stored in their cotton warehouse. 

Of course the well is the fire insurance in- 
terests. 

Some time ago the pitcher was sent to the 
well but the well was dry and so the pitcher, 
bearing some disfigurement, returned to the 
family cupboard. 

A second time the pitcher was sent forth. 
The well was again found dry and the poor 
pitcher, badly cracked, returned from its futile 
journey on last Monday the 24th day of March. 

Whether or not another trip will be at- 
tempted I cannot say, as I am not in the con- 
fidence of the dock board authorities. but I 
believe 1 may safely say that if a third venture 
is made it will meet with fatal results and the 
pitcher will thereupon take its place among 
the “things that were.” 

In plain, every-day language free from the 
embellishment and imagery of metaphor the 
several attempts of the dock board to secure 
a blanket fire insurance coverage on cotton 
stored in their cotton warehouse have resulted 
in abject failure. 

The board advertised for bids to be opened 
on Monday, March 24, but not one single bid 
was received. This is exactly as it should be 
and each similar inv‘tation will meet with the 
same fate. 

In my last note on this subject I suggested 
that the only way in which such a cover as 
the dock board desired could be secured—if 
tt could be secured at all—was for the dock 
board to confer with the fire prevention bureau, 
both as to terms and conditions. Commander 
J. H. Walsh, general manager of the port, is 
a most estimable gentleman and an expert in 
his line, and his endeavor to seek to cheapen 
the cost of handl'ng business at this port is 
Pe commendable, but he cannot expect the 
'ré Insurance companies and their agents (espe- 
cally the agents) to cheerfully commit hari- 
tori in order that he may accomplish his pur- 
pose. O’Hacerty. 


<p ote ; ‘. 2 
he National Board of Fire Underwriters has 


iss P ie . 
| ‘sued the 1924 edition of their booklet “Suggestions 


of Jat; i ss . 
Or the National Board of Fire Underwriters for the 
eri Drilling and Equipment of Private Fire 
Tl os ° ° 

Bades.” This is a very interesting pamphlet, con- 


tains . = “pe a 
: 4 great deal of practical information, and is 


Strongly recommended 


tection Association, 


by the National Fire Pro 


MARYLAND LEGISLATURE ADJOURNS 
Agents’ Program Successful—Summary of 
Important Laws 


BattimorE, Mp., March 31.—The Maryland 
Legislature, before closing its session on Mon- 
day, passed important insurance legislation. 
The Maryland Association of Insurance Agents 
was successful in carrying through practically 
its whole legislative program, including the 
killing of the monopolistic workmen’s com- 
pensation measure urged by the Balt:more Fed- 
cration of Labor. 

A law was passed that compels adjusters 
to pay a fee of $50 a year unless they are 
hona-fide employees of insurance companies. 
They must “be trustworthy and competent to 
safeguard the interests of the public and in- 
surance companies.” They may be refused 
license or a license may be revoked for offenses. 
A fine of $500 may be’ imposed for failing to 
give a true list of unauthorized insurance car- 
ried on a risk. 

All pokcies must be stamped “authorized to 
do business in Maryland.” A record must be 
filed with the Insurance Commissioner of all 
unauthorized insurance and this becumes a pub- 
lic record. In this way he will be better able 
to see that none escapes payment of a fee 
of 5 per cent to the State, based on the amount 
of the premium. 

The new rebating law deals effectively with 
every phase of that evil. 

An agency qualification law has passed with 
all the requirements urged by the association, 
the companies and the Commissioner. 

A brokers’ license law sets forth qualifica- 
tions for that status. Brokers are required to 
be bonded for $500 for a county and $1000 
for the whole State. 

Rating Bill Passes Mississippi Legislature 

The Mississippi rating bill has successfully 
passed both houses of the Legislature, and 
there is every evidence of believing the gov- 
ernor will sign it. This measure provides for 
the making and filing of fire insurance rates, 
with provision that they may be reduced by 
official order if they produce an underwriting 
profit of more than 5 per cent over a period 
of five years, but permitting in addition to that 
profit a provision for conflagration losses. It 
also stipulates that a majority of the compa- 
nies operating in the State shall agree upon a 
scale of commissions which shall be obliga- 
tory on all companies. 

Heaton’s Commercial Handbook of Canada 

The 1924 edition of Heaton’s Commercial 
Handbook of Canada and Municipal Register 
has been published by Heaton’s Agency, To- 
ronto. Part I contains an Official Directory, 
data affecting Correspondence; Taxes; Finan- 
cial Information; Insurance Directory; Law; 
Transportation and Shippers’ Guide. Part II is 
devoted to Canadian Customs Information, and 
Part III is a popular encyclopedia of informa- 
Dominion, Provincial and 
The book embraces 


tion concerning 
Municipal resources, etc. 
540 pages, is substantially bound, and sells in 


Canada at $2.50, plus postage. 
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COMBINE HAIL BUSINESS 


Three Companies Will Open Office in 
Chicago 








J. B. CULLISON, JR., TO BE MANAGER 





Will Extend Business Throughout the 


United States—Had Formerly Op- 
erated Together in West 


The A=tna Insurance Company of Hartford 
recently announced the'r intention of extend- 
ing their rain and hail service. Some time 
ago an account of their adopting this line was 
published in THE SpecTATOR. 

The extension of this service is to involve an 
association of the A®tna Insurance Company, 
the Springfield Fire and Marine Insurance 
Company of Springfield, Mass., and the Insur- 
ance Company of North America of Philadel- 
phia. This association has been formed w;th 
the purpose of permitting each company to 
enjoy the entire combined facilities of all three 
companies. It will also furnish local agents 
with greater facilities and larger carrying 
capacity, and allow them tu secure a greater 
distribution of liability. 

These three companies have for some years 
operated their hail business under a similar 
arrangement in the West. They now plan to 
extend this same arrangement to the remaining 
portions of the Un‘ted States. In addition to 
the hail business they will undertake the writ- 
ing of rain insurance along the regular lines. 

James B. Cullison, Jr., with offices in Chi- 
cago, has been the manager of the hail depart- 
ment which has been conducted by the three 
companies, and he will now have the super- 
vision of the ha‘l and rain business in the 
United States and of the hail business in 
Canada. Mr. Cullison is regarded as one of 
the most expert hail and rain men in the United 
States, as for a great many years he has been 
engaged in a special study of these weather 
conditions. Under his supervision offices have 
been established in New York city, Atlanta, 
Oklahoma City, Kansas City, San Francisco 
and Seattle, in order to furnish central points 
which will be easily accessible for all the agents 
of the three companies. 


Fire Underwriters Gather for Luncheon at 
D. & C. Club 

Twenty-eight fire insurance men, consisting 
of agency superintendents, general agents, and 
others in charge of underwriting in home of- 
fices in New York city, met at a luncheon 
held at the Drug and Chemical Club, New York 
city, March 27. 

The affair was arranged by the Insurance 
Society of New York. President Charles R. 
Pitcher, of the society, and talks 
were given by Elliott Middleton, secretary of 
the Sun: Carroll L. DeWitt, assistant United 
States manager of the Fred. S. James fleet, 
and Samuel Deutschberger, chief examiner of 
fire companies in the New York Insurance 
Department. The event proved to be one of 
the most interesting insurance gatherings of the 
vear, and important topics were touched on. 


presided, 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OFLWORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $3,869,053.52 
_ Capital - - 750,000.00 
Surplus - - - 669,915.11 
Voluntary Catastrophe Reserve 200,000.00 
Reserves . - 2,249,138.41 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














THE LEADING FIRE COMPANY 
OF THE 


WORLD 





COMPANY 
LIMITED 















ta HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. Morin, 


President Managing Under. 
Fire Dept. 


Vice-Pres. and 
Secretary 














THE SPECIAL LINES NUMBER 


THE SPECTATOR 


WILL BE ISSUED APRIL 10, 1924 








and will contain 


VALUABLE INFORMATION AND SALES 
-ARTICLES FOR AGENTS OF FIRE 
AND CASUALTY COMPANIES 
concerning numerous classes of insurance, 

including 


MOTOR VEHICLE, FIDELITY, PLATE 
GLASS, BURGLARY, EXPLOSION, — 
TORNADO, HAIL, GROUP, AC- 
CIDENT AND HEALTH, 
SURETY, RENTS 


One special article by a well qualified underwriter 
describes 
A SPECIAL CAMPAIGN FOR AGENCY 
DEVELOPMENT 


Another, by an expert, deals particularly with the 
subject of 


SALESMANSHIP IN CASUALTY AND SURETY 

LINES 
PREMIUMS AND LOSSES OF LEADING 

COMPANIES IN 1923 FOR THE FOLLOWING 
LINES: 

Motor Vehicle, Tornado, Automobile Liability, 

Steam Boiler, Sprinkler Leakage, Hail, Burglary 

and Theft, Surety, Earthquake, Riot, Work- 

men’s Compensation, Plate Glass. 


EVERY FIRE AND CASUALTY INSURANCE 
AGENT 


will find much of interest and profit in 
THE SPECIAL LINES NUMBER 
OF 
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—.. 1 2 a we ~ ~ >) Y . r . . 
—— ADOPT IAL AGENCY SYSTEM President Oscar Venable, resigned, and A. A canvass otf the sentiment among larger mem- 
a stlanta Board Could Not Find Sufficient \\. Kilis, of the Dunlap agency, was named bers of the board showed a decided preference 
Support for Sole Agency Plan president, and Herman Haas, of Haas & for the sole agency standard, it is stated, but 








Amanta, GA., April 1.—The Atlanta Board 
{ Fire Underwriters has about definitely com- 
mitted itself to the dual agency member proposi- 
tion. Last week, it decided that it could 
operate under the sole agency basis, that it was 


not 


impossible to continue as at present constituted, 


Howell, ice-president. A “get-together” 
meeting was called for April 7, when 


lems pertinent to the board organization will 


prob- 


discussed. 

‘The meeting is called to form a strong local 
ird and to decide questions of interest affect- 
President 


the number was not large enough to justify set- 
ting up such a regulation for the entire board; 
hence the decision to open up. 


New Iowa Law 
(Continued from page 7) 


and steps were taken looking toward re- ine the fire underwriters,’ states ; : . 
: aries F Se ets ‘ ‘en ; gon eg ve nor more than twenty-one directors, all of 
organization on such grounds as will allow the llis Rules governing questions of credit, : : age 
Se eepes Thi ae ; 3 whom, in case of a stock company, shail be 
ganization to continue to function, This ac- rebate and credit will be formulated. ; ¥ 5 
— ae ey ine : ‘ Be aad stockholders, or, in case of a mutual com- 
=o Hon is interpreted here as indorsing the dual lt is understood that the new organization, : ; 
aie pay : O pany, be policyholders, or before the company 
agency principle. when adjusted, will be as open as possible. ee ie : : 
pene on shall effect insurance, be subscribers for stock 
Ss —_—. a = —_—_———— or for insurance as the case may be. When 
the paid-up capital for a stock company, or 
‘ . . . e - 
ANAL ‘ SIS OF INSI IRANCE S i OCKS the subscriptions for insurance for a mutual 
company, shall have been obtained, the incor- 


Condition, Earnings, Yields and Values of 
Stocks of a Number of Important 


porators or directors in charge of the business 
shall give at least ten days’ written notice by 
mail to stockholders or subscribers, as the. case 


. 
’ ° “ may be, of a meeting of the stockholders or 
; Fire Companies Shown subscribers for the election of directors, and 
a such meeting shall be held within thirty days 
=, An interesting exhibit showing the standing, in bank and insurance stocks, and is reprinted after the paid-up capital or subscriptions have 
earnings, dividends, surplus gains or losses, substantially herewith. In arriving at the heen secured. The directors then elected shall 

dividend rates and market quotations of a “liquidating value,” the compiler appears to continue in office until their successors, have 

have added one-third of the premium reseve to been elected and qualified.” This law should 


number of important fire insurance companies’ 



































































































































































































































































a stocks has been prepared by Clokey & Miller, the capital and surplus, and divided by the operate to the best interests of everyone, as it 
<> Broadway, New York, who are specialists amount of the capital. probably will. 
7 y/ 
Gain or Gain or Gain or Net Present —- 
Liqut- Loss Gain Loss Loss Earnings Diti- 
; dating from from from Surplus Net Dividends in per dend Mkt. Yield 
Name Par Si erp 4S _Vatue Underw riling Interest Investments Adjustmen Earnings Declared Surplus Share Rate Price % 
Aetna Insurance Co ............, ; $100 $41, 468 — $12.55 ay - 2 
aa is 100 40.375,9 461+ 2.71 3 SS 4m 
American Alliance Ins. Co........... ,000, ~ 100° 4,844, 356 ee + os i ia a 
| iene Pe aris 1,000,000 100. 4601:736 1137 346 + 2 94.99 70 390 5.13 
iter | American Insurance Co. (Newark)... 1923" ‘43,000,000 ~ 5 20,912,008 11,764,587 ~ 3° =| — 348,766 + 575,000 15 ‘ea 
ps aad Pe 1922 2,500,000 5_ 19,036,743 _10,101,629 aS + 389,088 500,000 1 20 5.00 
Automobile Ins. Co. (Hartford)... 1 2,000,000 100 ; 9,701,916 388 =+~«86, oe 51,246. + 16,653 ~ 200,000 ne a8 
icine alia 2,000,000 100 12 65, 319 + 135,454 _+_ 137.484 _ " 0 3% 2.53 
Bankers & Shippers Ins. Co.. ...... ~ 1,000,000 100 ~ Y on ; a 
ees: 1,000,000 _100 218 : 2200 
City of New York Ins. Co........... ~ 1,000,000 100 1,764,724 72 231 1: veees. 236,742 120,000 > «998 BO 
pikes ily : 1,000,000 100__ 1'513,279 608.776 211 115 + 160,898 + i8 81,612 100,000 12 228 5.27 
Commonwealth Ins. Co 500,000 100 ~ 1,488,034 578 “207, 5 — 117,351 + 547 33,872 50,000° aoe aa 
j : 2 500,000 100 : 2 1.571.359 574 190,496 + 163,157 — 1,570 246,462 50,000 91.913 19 2323 3.08 
Continental Ins. Co..............0, 1923 10,000,000 —*25—*5 1,988,628 — 83 2,522,200 — 503,344 waa ¥. 2,400,000 — 800,760 ac aap ae 
hak : 1922 10,000,000 25 49,770,190 83 __2/264;418 _+-4,718,679 7,631,850 __2,400,000_ 4,931,851 1908 8 «6.58 
the : Federal tat! ©6,0.. snc ckeeaceos , 1923 1,000,000 100 8,201,600 419+ 459,371 314,481 — 148,285  ...... 625,567 200,000 + 4: 5 : a 
sin 1922 1,000,000 100 _ 6,938,055 365 + 381599 231,513 + 148,017 + 272116 761,159 200,000 + 20 2300 6.67 
Fidelity-Phenix Fire Ins. Co......... 1923 5,000,000 — 23° ~ 38,784,758 ~ 9 = 299,473 ~ ‘1,871, 160 — 364,066 w...-. 1,207,921 1,200,000 + “7.921 . OR. ac aera 
1922 5,000,000 25 36,820,785 116+ 626,651 1,529,602 +2,765,419 _+4700,000 4.921.673 1,100,000 +4 2461 5 122 4.92 
Franklin Fire Ins. Co............... 1923 1,000,000 2182, ; 103 + 269,128 321,614 — 87,607 503, 135 240,000 + 12.358 oat 
1922 1,000,000 2 1.919.172 95 — 1,956 219627 + 354,666 572.337 200,000 14.31 6 134 4.47 
TY Glens Falls Ins. Co..........s.0.s 0s s+» 1923 1,000,000 10 71.888, 241 ~~3,005,704 61 — 180,020 578,509 — 151,658 240,000. — "1.52 5 =a 
1922 1,000,000 10 262,301 5 — 295,75 528.692 = ‘112 411,207 __240,000_+ £11 2:49 65 3.70 
| Globe & Rutgers Fire Ins. Co........ 1923 3,500,000 100 ~—-52,893,2 y 737 + 526,309 2,024,575 55S .. 2,073,325 700,000 ~—«:1,373,325.~=«59.24g, 
pees Ga 1922 3'500,000 100 30,109,794 681 + 423161 1,779,661 +1,794'878 3.097.700 3,318,000 + 679.700 114.22 4 950 2.53 
Great American Ins. Co............. 1923” 12,500,000 100 46,282,041 ‘17,874,772 ‘12,463,361 247° ~«=— 822.864 + 49,601 ~ 1,448,283  2,000.000 — 551,717. +~«11.59' =~, 
rath 1922 _12'500,000 100 _ 45,333,495 16,210,085 _13,017,077_247_ + 204,150 _+2,432,914 4/904,066 04,100,000 + 804,066 39.2316 264 6.07 
| Hanover Fire Ins. Co...........s0s . 1923 61,500,000 50 7,907,079 4,204,082 1,402,101 143 + 2671 — 102,434 — 12500 328489 7 625,000 — 309011 10.95 . wm ap 
IG nae 1922 1,000,000 50 7,493,402 __ 3,895 L717 200 + 50,847 + 197-741. 638,550 ~ 100,000 + 538,550 31.93 5 180 3.8 
| Hartford Fire Ins. Co..............- 1923" 8,000,000 100 7 584 «44, STS — 14,186,400 462 —2,676,334 7 + 475846 ....... 301,729 1,600000 —1,210271 $664.77 on am ae 
1922 8,000,000 100 _ 67,159,351 36,138,688 15,404,672 443 — ' 90,810 ; +1,137,002 3,345,360 1,200,000 +21145,361 41.82 70 S45 3.67 
HOMpIWKCO. <3... lenccseaee 1923 18,000,000 100 82,454,768 39,4 16,483,287 265  — 340,529 3,395,019 — 963,483 + S54 2.091.007 3,240,000 1, 148,039 —«a11.62—, - m 
os 1922 18,000,000 100 __79,391,575 317,631,326 __261__ —_884,484__3,340,497_+3,210,778_+ _367_5,667,158_9,000,000_ —31332,812_ 31.488 3485.25 
Insurance Co. of North America..... 1923 5,000,000 10 50,019,377 21,3432 55 + 215,304 — 546,596 — 161,849 1,510,351 ‘1,250,000 + 98,503 3.02 45-, op 
Vy aor 1922 5,000,000 __10 46,614,402 _18, 763019 15 53__ +1,441,031 __+1,062/320__=1,130,855 4,280,855 1,150,000 +2,000,000 3.56 7-50 56 4.47 
ational Fire Ins. Co. (Hartford)... 1923 2,000,000 100 32,200,948 17,528,331 9,101,571 847 + 264,772 — 342,364 ~~ ~ 1,151,506 «400,000 + 751,506 ——«57.58 yo 
ry — 1922 2,000,000 100 _30,375,283 16,361,819 _8,350.064__790 + 29,099 26 + 701,758 1;905,583 400,000 +1,505,583 95.28 2 525 3.82 
ational Liberty Ins. Co........... . 1923 1,500,000 50 12,518,517 6,760,153 3,002,893 225  — 177,187 516301 — 98,616 240,498" —«-249,905 — 9407. 8.02 1, « 
k- Ae wei 1,500,000 __50__12,136,288 _6,288,023 3.012300 220 — 192,094 498, 276_+ 38648 691,635__m700,000 — 8365 23.05 10 210 4.77 
New Jersey Ins. Co........... ..». 1923 1,000,000 25 2,804,674 ‘1,168,837 154,583. 39 — 25,432 148,712 — 79,151 44,129 wee + 4195 £1.16 ° aaa 
pet vies 1922 Lae 25 2,433,804 916,601 110,454 35 =— 250,511 136658 + 16,405 8S... — 97,448 eo os 25 
Niagara Fire Ins. Co............ ss . 1923 ) 50 17,580,218 8,931,856 3,733,134 162  — 307,464 315,420 ~— 296, 291 211,665 240,000 — 28,095 
Nour: 7 1922 000,000 50 _ 16,820,179 _7,836,263 3,761,229 156 — 136,183 750,636 _+1,028,280 1,642,733 1,600,000 + 42,733 
orth River Ins. Co...........se0e 1923 2,000,000 25 12,323,400 6,324,748 2,582,983 @4 — 72,158 525,555 + 43,092 — 496,489 —-230,000 + 257,364 
‘E feiss 1922 2,000,000 25_—_‘11,059,325 _5,279360_—-2.325.619 76 = — 442,214 «= 456.142 + 548,264 sd... ... 563,492 200,000. + 363,492 
‘ orthern Ins. Co. 1923 1,000,000 100 3,825,157 «41,714,251 «943,490 «251 + =+ ~=—«24,196 142,858 — 50,426 +d 125,000 116,628 50,000 + 191,628 — 
| fade FS nec 1922 ‘500,000 100 _3,011,917__1,565,316 751,861 355 + 6,146 _ 135,361 + 136,050 __ 277,557 40,000 + 237,557 
Me'Fire Ing: Co,......c.sseccnec 1923. 400,000 25 3,852,146 1,853,999 T116,903 I 133 58,485 146,180 ~— 14,698 190,613 80,000 + 110,613 
I oe — 1922 400,000 25 —3,320.903__—:1.470,970_ 1,006,290 119 — —*47,739__—«136,091_ + 195,185 283,537 80,000 + 203,537 
| tuyvesant Ins. Co..............0s 1923 700,000 100 2,699,113 920,826 407,188 202 + 100,229 101,612 — 84,139 ~~ 117,702 42,000 + 75,702 
G 1922 700,000 100 __2,593,521 803,785 331487186 — 40,270 85,440 +_ 4 re 108,27 10,500 + 97,77 
Inited States Fire Ins Co.......... 1923 2,000,000 20 18,624,519 9,651,799 4,802,742 100 455,946 82 + 123,173 — 44,412 490,953 300,000 + 146541 
Ware; 1922 2,000,000 20 ‘16,658,094 7,951,560 4,696,202, 93, — 359°220 fe OROTS— vccacs 1,279,267 242,750 -++1,036,517 
estchester Fire Ins. Co.......... . 1923 e1,500,000 10 12,733,963 6,846,824 3,144,685 46 — 338,695 — 3 — 230,068 “e+1,000,000 938,241 250,000 + 688,241 
1922 1,000,000 10 11,149,598 6,352,506 2.456444 56 — 74,094 496,588 + 488499 | ...... 910,993 250,000 + 660,993 __ 
h a Capital increased $500,000 by subscription at $5 per share. A further increase of $500,000 in capital will be made March 31, 1924, by subscription at $5 per 
oo i increased April, 1923, by stock dividend of $500,000. c¢ Capital to be increased to $3,000,000 by subscription at $200. Subscriptions to be made 
100 April 5, 1924, and $100 July 5, 1924, It is understood same dividend rate will be maintained. d Capital increased $500,000 December, 1923, by subscription 
at = per gn thereby adding $125,000 to surplus. e Capital increased $500,000 December, 1923, by subscription at $30 per share, thereby adding $1,000,000 to 
$2.5 us. g Tnerease in special reserve. _h $1,000,000 added to surplus from sale of new capital stock and $300,000 deducted to add to special reserve. 4 Includes 
00,000 stock dividend. 7 Includes $500,000 stock dividend. k& Includes $6,000,000 stock dividend. mIncludes $500,000 stock dividend. In 1923 regular 
o $2,500,000 stock dividend and $1, 600, 000 cash dividend. 2 Nominal, * Loss. 


dividend was $2, with extras of 50 cents. 
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THE MAKING OF THE FIRE INSURANCE RATE 


Ldward f. Hardy, fssistant Manager; New York Fire Insurance Ixchange 


Twentieth Article 







A Publication of the Hartford Fire Insurance Company 


VOLUME that ought not to pass without notice is one 
that was published by the Hartford Fire Insurance Com- 
‘Tnstructions 


The title of the work 


for the Use of the Agents of the 


pany in 1850. 
and Rates of Premium, 
Hartford Fire Insurance Company.” 

While it is marked “Strictly Confidential,” 
have been impossible to have kept a book of this kind which 


contains so much valuabie information within the confines of 


it probably must 


the company’s own staff. 

While the work in general follows the lines of the develop- 
ment of fire insurance up to that time, it contains a much more 
complete analysis of special hazards than many of the other 
publications. As an illustration of this we quote this: 
SuRVEY OF A Cotton ok WooLEN MILL 

Plain and definite answers are requested to each of the following 
interrogatories. Please be particular: 

1. Name of Mill.—Where is it situated? Is it propell 
or steam? If by water, is the supply sufficient during the whole 
year? Is the mill in operation’ Is the property 
corporation? Is the building and machinery both owned by appli- 
cants? Is any other person interested in the property? If 
state the interest particularly? Is the mill leased or rented? If 


ed by water 
owned by a 


SO, 


so, to whom and how long? What kind of goods are made? If 
woolen, is cotton worked with wool, and in what proportion? Is 
the mill or adjacent buildings occupied for any other business? 
If so, state what it is? 

2. Building—When built? Of what materials constructed? 
Size and number of stories high? How high are the different 
stories between joints? How finished on the sides and overhead? 


What kinds of floors and how laid? 
floors boxed, and the 
that the floors may 


Iilow is the garret finished? 
Are the band holes, and other openings 
sills of the doors and 
flooded with water 

3. Roof—Of what 
mortar? Is there a scuttle 
or railing on the roof? Is the 

4. Porch.—Is there a porch to the mill? 


in 
stairways laid high, be 
inch deep? 

materials? If 


one 
shingles, they laid in 
Is there a balustrade 
stone or brick? 


Are there 


are 
in it with stairs? 
cornice wood, 
stairways 


or other openings inside the Mill? Are the water closets outside 
of the walls and attached to mill? If so, of what materials? 

5. Elevators.—If any in the mill, how many? Where situated? 
Are they cased or open? If cased, are they closed and fastened 
down at night? Are there any trap doors or wood spouts? If so, 
where? Are they also closed and fastened when not in use? 

6. Ladders—How many permanent ladders attached to the 


building, reaching to the ridge of the roof? Are there platforms at 
the windows of each story? How many movable ladders at hand 
of sufficient length to reach the windows in each story and the 
roof, and ready for use at all times 

7. Lightning Rods—How many? Are they on the new plan 
with numerous points above the roof? Do they descend into the 
ground at least three feet, or into water? 

8. Occupied.—How are the several stories occupied, beginning 
with the basement? State particularly. 


9. Machine Shop.—Is there a machine shop in any part of the 
mill or premises? If so, where? Is new machinery made, or is 
it for repairs only? Is there a forge or stove in it? If so, how 


secured. Is wood worked? 
every night? 

10. Forcing Pump.—Is there one or more in the 
premises, designed expressly for putting out fire? 
located? Is it in condition for use at all times? 
gears or belts? Can it be put in operation inside and outside th 
mill? How much water will it throw per minute? Will it ve 
water over the highest portion of the mill? If not, how high? How 
many places for attaching hose outside the mill? Is there an iron 
pipe leading to the top of the roof with places for attaching hose 
in each story? Is it inside the mill or on the porch? Is hose 
always attached and ready for instant use? How much is attached 
to each pipe? How often is the pump tried to ascertain that it is in 
Is it the duty of the master mechanic, or other competent 
persons, to examine the pump once a week, to see that it is in order: 
especially in the winter to open the cocks and see that the pines 
are free? 


And are the shavings cleaned - 
+8) 


mill or on * 
Where js j 
Is it driven by 


order? 


11. Hose~-How many feet on the premises, and where kept? 
Is it leather riveted, or India rubber? What is its size? 
12. Steam Cocks.—Are there steampipes direct from the boiler. 


leading into each room, and especially the card and picker rooms 
with cocks attached, to introduce steam for extinguishing fire? 
13. Fire Engine.—Is there a well organized fire company, with 
a good engine, on or near the premises, and how much hose has it? 
Are the couplings attached to all the hose in your vicinity of the 


same size, and also of the same size as those belonging to the 
forcing pump? 
14. Casks of Water.—How many in each loft? How many in 


picker and lapper rooms always filled with water? What is their 





capacity? (Salt may be added to prevent freezing or offensive | 
smell.) 
15. Fire Pails—How many to each cask? Are they expressly 


and only for fire, and always filled ready for use? 
instantly available, are an important protection against fire.) 

16. Watchman.—Is there one or more constantly in the mill 
and buildings connected therewith, during every night in the week: 
Is any other duty required of him than watching for the saiety 
of the mill and the premises generally? Is the mill left alone a 
meal times, or at any time after he goes off duty in the mornmg 
till he returns to his charge at evening? 

17. Watch Clock.—Is there one or more in the mill or on the 
premises? Are there pulls or levers in each story? How often are 
the pins required to be driven? Who has charge of the watch 


clock and key? 
18. \Warmed.—lIs the mill warmed by steam or stoves? (If 
steam, p'pes must rest on iron brackets, and not come within one 


inch of wood or other combustible substance.) 

19. Stoves—How many in the mill and adjoining buildings: 
What kind, and where situated? Are they sound and in good 
order? What is under them to protect the floor? How far from 
floor and nearest wood work on either side? 


and how are the ashes disposed of? 
2). Stove Pipes.—Are they sound and in good order? Are the 
joints riveted? Tf not, how fastened? If any pipes pass partitiols 
D 


° . ) 
or floors, how are they secured? And distance from wood: 


if 


they enter chimney in same room where the stove stands? 
wood is used for fuel, will you agree to take down the pipe al’ 
cleanse it. once in two months, while fire is used? Is any o™ 


particularly designated to make the fires in the morning, and take F 


charge of the same during the day and after the work ceases a 


(Pails of water | 





What fuel is used. 
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night? Is any fire heat used in the mill or adjacent buildings, 
other than for warming? Ifso, for what purpose, and how secured? 

31, Chimneys.—Other than for use of steam boilers, how many? 
Are they built from the ground? If not how? How thick are the 
walls, and are they plastered inside and outside? How far above 
the peak of the roof do they rise’ Are there pipe holes or other 
openings unstopped in any of them? 

22. Steam Boiler.—Is it located in the mill, or in a separate fire 
proof building? How thick are the walls of the boiler furnace, 
and how far from wood work overhead and at the sides? Has it 
a single or return flue? l’or what purpose is it used? What kind 
of fuel is used, and how are the ashes disposed of? 

23. Boiler Chimney.—Is it a separate stack? If not, where is 
it located? (Show on the diagram.) How high is it? If in the 
mill, how far does it rise above the peak of the roof? How thick 
Are they double, with space between? Are the 
Do floors or floor timbers, or 
Was 


are the walls; 
walls plastered inside and outside? 
roof come in contact with it? If not, what space intervenes? 
it built expressly for a steam boiler? 

24. Lights.—\What material is used for lighting the mill? If by 
lamps, what kind are used, and are they covered? If open lights 
are used, state particularly in what rooms, and how many? Who 
has special charge of the lights? 

25. Oil—What kind of oil, and what quality is used on wool, 
and on machinery? Is camphene, burning fluid or chemical oil 
used for ANY purpose on the premises? 

26. Picker—How many in the mill? What kind, and usual 
In which story is it located? If in a room by itself, how 
If in a separate building, state of what material 
How far from the mill, and is there a stone, 
brick or wood passage way? If so, is there a substantial iron door 
with good fastenings at each end? What kind of boxes does the 
beater run inr Is fire or lights used in picker room? 
placed and how secured? Is the picker allowed to run on a loose 
pulley? What proportion of the day is it required to be run? Is 
it run evenings? If so, how late, and what proportion of the time? 
Does a man or boy have charge of it? 

27. Waste.—Is the dirty waste carefully removed from the mill 
daily? Where is it placed? Is batting made in the mill, and where? 

28. Sizing—What kind is used? How is it prepared? If by fire 
heat, how secured? 

29. Dyeing.—Is it done in the mill, or any adjacent buildings? 
If so, describe where, and how the kettles are secured? 

30. Drying.—Is it done in the mill or in a separate building? 
Is steam or fire heat used? If by stoves, how many? Are the 
stoves and pipes sound and in good order? If in a separate build- 
ing, state of what materials it is built, and how far from the mill? 


speed? 
is it finished? 
it is constructed? 


If so, where 


33. Is Drinking of spirituous liquors or Smoking allowed on the 
premises? : 

34. Machinery—If a Woolen mill, how many sets? Is there 
any machinery in the mill not in use? If so, where kept, and its 
If designed to be insured, make a separate list of it on 
this survey. How long has the machinery been in use, and is 1t 
in good repair? Are harnesses varnished in the mill? Are old 
harnesses or varnish kept in mill; if so, where? 

35. Hours of Work.—During what hours is the mill worked? 

36. Incendiarism—Have you reason to fear that your property 
is in danger from it? 

37. Superintendent.—Is he an owner in the mill? If not, is he 
interested in the profits of the business? How many hands are 
employed? What proportion of them are men? 

38. Incumbrance.—If any, state the amount, and to whom? Ii 
there is any insurance by the mortgagees, state the amount? 

39. Cash value of building above foundation? Cash value of 
Cash value of stock (average value)? 


value? 


machinery ? 


40. Insurance-—What amount on building? Insurance, what 
amount on machinery- Insurance, what amount on stock? State 


separately in what offices, and on whose account, and the rate af 
premium. 

41. Adjacent Buildings—Description and distance, of 
material built, size, height, and how occupied? 

42. Diagram to be made on opposite page of buildings to be 
insured, and all buildings within 100 feet of the same. This Survey 
in all cases to be signed by applicant. 

And as a final quotation the short rate table of that day. 
This table is interesting because it shows the same ratio of 
charges to the annual rate for one to eleven months, as are 


what 


using to-day. 

ScALE OF SHORT RATES 
For periods less than a year 
‘For 1 month 2-10ths the annual rate 

‘i 3-10ths ” a : 

= 4-10ths ” 7 % 
5-10ths ” ” os 
6-10ths ” = 
o 7-l0ths ” : 
15-20ths 
gS * 16-20ths ” s 


” 


BY Oe 12 17-20ths ” 4 = 
710 #+” #«318-20ths ” ms 
” 11 +” 19-20ths ” s = 
ScALE oF SHort RATES IN GRAIN AND Cotton WAREHOUSES 


For periods less than a month 


3l. Press Plates—How and where are they heated? 
32. Friction Matches.—If kept in the mill, in what manner? 


Fire Prevention Men Meet 
(Continued from page 3) 

More than 200 chambers of commerce are 
enrolled in the fre waste contest, reported T. 
Alfred Fleming, supervisor of the conservation 
department of the National Board of Fire Un- 
derwriters, and chairman of the campaign com- 
mittee of the Fire Waste Council. Co-operation 
and education are essential to the success of 
this fire prevention work, Mr. Fleming said, 
and he praised the members of his committee 
tor their untiring efforts in putting the contest 
over, 

As a mark of appreciation for their efforts, 
the meeting adopted a resolution giving repre- 
sentation on the contest campaign comm‘ttee 
og the chambers of commerce winning the 
inter-Chamber Fire Waste Contest. 

The Railway Fire Protection Association is 


interested actively in the work of the council, 
declared B. S. Mace, Superintendent of Insur- 
ance for the Baltimore & Ohio Railroad, who 
outlined the work railways are doing in con- 
nection with the fire waste contest. The in- 
dividual railroads are co-operating with indus- 
trial plants along their lines, and in this way 
are assisting with local activities in the vari- 
ous cities which they enter. 

Some of the results of the fire waste con- 
test, as outlined by Eugene Arms, manager of 
the Mutual Fire Prevention Bureau of Chicago, 
who reported for the contest grading commit- 
tee, were amazing and indicated to what ex- 
tent toward reducing 
could and money. More than 51 
the cities in the contest 


concerted action fires 


save lives 
per cent of reduced 
property losses, he sad: 43.6 per cent reduced 


the number of persons killed; 25 per cent re- 


13 


5 ds. 35-100ths of monthly rate...which is 2-10ths of annual rate 
10 ” 50-100ths ” if os S x ns 

15 ” 65-100ths a ¥ = = z 

20 ” 85-100ths ” ” i i ‘i 


duced the number of persons injured; 15.9 per 
cent reduced the number of fires, and 22 per 
cent reduced the number of fires exceeding - 
$1000 loss. 

As a result of this work, 27 per cent of the 
cities competing enacted special fire prevention 
legislation; 75.6 per cent improved their water 
supply or distribution systems; 52.7 per cent 
increased the amount of fire department appara- 
tus, and 43.2 per cent improved their fire alarm 
systems. 

Members of the council attending the meet- 
ing were emphatic in their statements that a 
‘elinite program must be prepared for supply- 
ing material to local chambers of commerce in 
order that they function — efficiently 
throughout the entire year. A motion was ac- 
cordingly adopted appointing a committee of 
ix, three to represent the contest campaign 


may 
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“SPRING” means 


New Automobile Business 


Agents in both large and small cities will feel the impetus of 


Spring clear roads, balmy days and pleasant 
nights. Gone i is the suggishness of winter—pep and ambition 


takes its place. 

Let us plan with you for an extensive Spring drive on new 
automobile lines. The progressively conservative agent, writ- 
ing automobile insurance, needs The Preferred and we need 
him. All contracts are direct with the Home Office. 

Agents in cities running from 5,000 to 50,000 population 
will be especially interested in our leaflet on ‘‘Auto Insurance 
Opportunities,’”’ as well as our Instruction manual for writing 
automobile liability insurance. 

e 


Address Dept. ‘‘W’’ at the Home Office 
for these and other agents’ helps. 


THE PREFERRED ACCIDENT 
INSURANCE COMPANY OF NEW YORK 
Kimball C. Atwood, President 80 Maiden Lane, N. Y. 


Thursday 





i 





writing both Industrial and Ordinary. 


CINCINNATI, OHIO 


Live Men Wanted 


Y the largest life insurance company in the Middle West 


Only four other life insurance companies in the United States 
have more policyholders than the Western and Southerp, 
Now in its 37th year, it is entering a new era of growth and 
offers excellent opportunities at this time to capable i Ansurance 
men, especially those with Industrial insurance experience, 


The Western and Southern Life Insurance (Co, 














CALEDONIAN 
OF SCOTLAND 
Founded 1805 


U. S. Head Office: 
555 Asylum Street 
CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. 


INSURANCE COMPANY 


“THE OLDEST SCOTTISH INSURANCE OFFICE” 
Hartford, Conn, 


S. Manager 


eRe ween 

















Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 


jects. A FA : : 
J SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 


PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 


135 WILLIAM STREET, NEW YORK 














SHIELD POLICIES, 








Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 


Paid in Claims during the last 20 Years. 








C. A. CRAIG, President 


Home Office: National Building 


W. S. BEARDEN, Sec’y-Treas, 


The National Life & Accident Insurance Co. 
NASHVILLE, TENN 


























The Columbian National 
Life Insurance Company 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents are in a position to offer 
the best forms of 


LIFE, ACCIDENT, AND HEALTH INSURANCE 


Policies backed by one of the strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. 


Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 


Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one pone 


S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 








——— 








Dallas, Texas 
T. W. VARDELL, President 


Assets over 


Operates in Texas only 








Southwestern Life Insurance Co. 


T. L. BRADFORD, Vice-President 
Sound = Progressive = Successful 


Insurance in Force over $112,500,000 
12,100,000 
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committee and three to represent the council, 
prepare plans for next year's work. : The 
committee will be composed of T. Alfred Flem- 
ing, chairman ; Eugene Arms, George W. 
Booth, W. M. Johnson, Harold L. Miner, Rich- 
ard E. Vernor and Franklin H. Wentworth. 

Before adjourning the council resolved to 
hold the next meeting on September 18. 





Among those attending the conference were: 
Eugene Arms, Mutual Fire Prevention Bureau, 
Chicago; E. B. Berry, Railway Fire Protec- 
tion Association, Washington; Harry C. 
Brearley, Brearley Service Organization, New 
York; W. Graham Cole, Washington Safety 
Council, Washington; W. P. Darwin, Port- 
land Cement Association, Washington; Paul 
\. Edwards, Department of Agriculture, 
Washington; T. A. Fleming, National Board 
of Fire Underwriters, New York; [Ernest 
Greenwood, International Association of 
Civitan Clubs, Washington; I. G, 
National Automatic Sprinkler Association, New 
York: Walter R. Hough, Board of Fire Com- 
missioners, Baltimore: S. H. Ingberg, Bureau 
of Standards, Washington: Chester C. John- 
son, State Fire Marshal, Montgomery, Ala.; 
William Johnson, Federation of Mutual Fire 
Insurance Companies, New York; B. S. Mace, 
Railway Fire Protection Association, Balti- 
more; H. L. Miner, Wilmington Chamber of 
Commerce, Wilmington, Del.; W. W. Orr, Na- 
tional Association of Credit Men, New York; 
T. T. Read, Bureau of Mines, Washington; 
W. F. Shaw, National Lumber Manufacturers 
Association, Washington; Delos H. Smith, 
American Institute of Architects, Washington; 
E. P. Stover, Security Insurance Company, 
New Haven, Conn.; C. L. Topping, Fire 
Marshals’ Association of North America, 
Charleston, W. Va. 


Hoagland, 





Northern of Moscow Progressing 

During the year 1923, the United States 
branch of the Northern Insurance Company, of 
Moscow, made good progress. Its net premium 
writings last year exceeded $418,000, upon 
which its losses incurred barely exceeded 32 
per cent, while its combined loss and expense 
ratio in 1923 was but 72 per cent. The Amer- 
ican branch of this well-known reinsurance 
company reported assets of $844,387 as of De- 
cember 31, 1923, on which date its premium re- 
serve amounted to $253,794 and its surplus over 
all liabilities was $459,051. The Northern has 
been operating in the United States for over 
12 years, having been licensed in New York 
State in November, 1911. It is licensed in 19 
States in the United States, and its American 
affairs are under the careful management ot 
Fester, Fothergill & Hartung, 110 William 
street, New York, who are widely known as 
reputable and experienced underwriters and 
who also manage the American branches of six 
other foreign fire and casualty reinsurance 
companies. The United States trustee of the 
Northern of Moscow is the Bankers Trust 
Company of New York, and the investments 
of its American branch consist very largely of 
Government, State. 


munictpal 
bonds. 
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RATE MANAGERS RETIRE 


Henry M. Hess and Frank W. Jen- 
ness Leave Business Simultane- 
ously 








LAWRENCE DAW IN CHARGE AT 
SYRACUSE 





W. J. Ward Temporary Head of Suburban 
Division—Both Men Spent Lives in 
Insurance Business 





Frank W. Jenness, manager of the Syracuse 
division, and Henry M. Hess, manager of the 
Fire In- 
surance Rating Organization, have retired al- 
On March 1, Mr. Jen- 
ness retired on pension, and on June 1. Mr 


suburban division of the New York 
most simultaneously. 


Hess will go on the pension list, as he is now 
on a two months’ leave, which became effective 
\pril 1. These two men have been in the in- 
surance business practically all their lives and 
their retirement will- mark a great loss t» the 
New York Fire Rating Organization. 

the date of Mr. Hess’ actual leaving, 
will be the twenty-fifth anniversary of his be- 


June 1, 


coming connected with rating in New York. 
He is seventy-three years old this year and 
has been connected with fire 
1867, when he entered an office in Indianapolis. 
From 1876 to 1881 he was an independent ad- 
juster at Scranton, Pa. After this, for a num- 
ber of years, he was a special agent for various 
companies in the Middle Department, New 
York State and New England. He was elected 
president of the New England Insurance Ex- 
change in 1887. Mr. Hess was one of the in- 
corporators of the Insurance Library Associa- 
tion of Boston and was connected officially 
with it for twelve years. 

In 1899, Mr. Hess was elected manager of 
the New York Fire Insurance Exchange, and 
served for ten years with that organization. 
For a short time after this he became vice- 
president of the Fidelity-Phenix of New York, 
and in 1910 was elected manager of the Sub- 
urban Fire Insurance Exchange, which posi- 
tion he has held to the present date. 

Mr. Jenness became a local agent at Corning, 
N. Y., in 1871, when he was twenty years old. 
In 1883 he succeeded Mr. Hess as special agent 
in New York State for the Royal Instrance 
Company of North America. Following 1893, 
he spent the next three years as assistant secre- 
tary of the Attna Insurance Company of [art- 
ford; from this position he returned to New 
York to become general agent for that com- 


insurance since 


pany. He was made superintendent of ratings 
of the Underwriters Association of New York 
State at Syracuse, and one year later hecame 
secretary and treasurer. 
Lawrence Daw, assistant 
New York Fire Insurance Rating Organiza- 
tion, has been placed in charge at Syracuse to 
take the place of Mr. Jenness, until the Un- 
Association of New York State 
takes action. W. J. Ward has been chesen to 
temporarily succeed Mr. Hess in the suburban 


secretary oi the 


derwriters 


division. 
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Earliest and Best 
FIRE CHART 


The 
Fire Insurance 
Pocket Index 


For 1924 





First Copies Issued 
March 22 





Orders being filled according to 
priority 


THIS VALUABLE REFERENCE 
WORK 


contains 


10 YEARS’ STATISTICS OF PRIN- 
CIPAL COMPANIES 


with ratios and totals 


CLASSIFICATION OF PREMIUMS 
AND LOSSES, 1923 


UNDERWRITING PROFITS 
LOSSES, 1923 


NUMEROUS MINOR TABLES AND 
LISTS 


REPORTS ON ABOUT 700 ORGANI- 
ZATIONS 


108 PAGES AND COVER 


AND 





Bigger and Better 
Than Ever 





PRICES 
In Manila Binding 
Single copy........ 75 cents 
Per hundred... ......0026... $30.00 
In Flexible Pocketbook 
Sisigle €apy.; ... 6.6400 $1.25 
Per hundred........... 80.00 
THE SPECTATOR COMPANY 
Publishers 


CHICAGO OFFICE 135 William St. 
Insurance Exchange NEW YORK 












































Year 
1909 
1913 


1917 
1918 


1921 
1922 
1928 


Business Men’s 
W. T. GRANT, President 


THE SPECTATOR Thursday | 
EVERY YEAR A RECORD YEAR a 








Income Assets Paid Policyholders Since Organization 
$9,248.00 $5,683.00 $722.46 
$234,570.00 $55,825.00 $320,985.43 
$758,923.85 $365,736.81 $1,307,881.83 
$1,273,980.95 $654,673.66 $2,304,004.49 
$2,374,671.38 $1,499,846.33 $4,234,599.59 
$2,891,874.11 $1,722,207.46 $5,763,009.64 


$3,337,492.14 $2,119,695.57 $7,385,699.08 


Assurance Company 
KANSAS CITY, MO. 
































MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay seld—good 











openings for the right man. 


General es 


CONTINENTAL CASUALTY COMPANY 


B. ALEXANDER, President 
Chicago, U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 



























MISS BINA M. WEST 
Supreme Commander, Port Huron, Mich. 


THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 


Largest Fraternal Benefit Society for Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 
The eee Are Adequate 

The M 
The wee Fund is over $17,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of Its Members 
a for its Needy Sick 


mbership i is over 251,000 


. A. Health Centers in Every City 


Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for information to 


MISS FRANCES D. PARTRIDGE 
Supreme Record Keeper, Port Huron, Mich. 



















Virginia Fire and Marine 


Reserve for Unearned Premiums .............. $1,251,042.79 
CRE ES 20 eee eee reer ee 307,400.33 
NTE. Seti aa eeu nee $500,000.00 
CE oC 0 ee 1,103,162.36 


Surplus to Policyholders................... 1,603,162.36 
MITE MBBBES oo... alisig silo aulesiowanswnen $3,161,605.48 


Wm. H. Palmer, President 
B. C. Lewis, Jr. 
J.C. Watson, 


INCORPORATED 1832 


INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1924 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 


Secretary 
J. M. Leake, General Agent 


reasurer 


























LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 


Capital, $2,250,000.00. 
Assets, $14,683,598.32 


JOHN KAY, Vice President 
A. H. HASSINGER, Secretary 





Organized 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Liabilities, $8,181,979.10 





NEAL BASSETT, President 
WAITE BLIVEN, Vice Pres. 
WELLS T. BASSETT, Sect. 











1924 Automobile Insurance 


During 1923, 
and plans for 1924 indicate that this record will be eclipsed, 
This increase greatly enlarges your field of activity for solicit- 
ing Automobile Insurance. 


about four million cars were manufactured 


The 1924 rush season for this coverage is near at hand. The 
Fidelity-Phenix Automobile Department will appreciate the 
opportunity of helping you to realize your proportionate share 
of gain in Automobile Insurance writings. Present your 
problems to us direct, or 


‘‘Ask the Fidelity-Phenix Special’ 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 






HENRY EVANS = 
Chairman of the Board hc 


C. R. STREET 


President 


Cash 
Capital: 
Five Million Dollars 


aD 
“ AMERICA FORE” 


Montreal 


New York Chicago San Francisco 























UNITED STATES HEAD OFFICE: 
431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-22 : $10,288,123.11 
ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 





ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 
SPECIAL RISKS INSURANCE 


SURPLUS at 12-31-22 : $1,696,939.07 


EASTERN DEPARTMENT: 
45 John Street, New York City 
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| FIRE INSURANCE NOTES AND EVENTS 


NEW YORK SURVEYS 

The Mutuals.—This group of companies, 
which make life so interesting for the stock 
companies, it is rumored, are preparing to lower 
their deposit charges and should that prove to 
be a fact it will make the contest for the high- 
orade risks all the more keen. With their 
ceil funds, they can probably afford to 
make some reduction and still be perfectly safe. 
In the final analysis, the insured himself, who 
nays the bills in either case is naturally in- 
terested in paying as small an amount as he can 
and any reduction in the deposit charge is 
eoing to mean a much greater appeal to the 
insured than was previously the case. The 
result is still to be written and it is not a 
matter for prophecy. 

Eight Life Members.—The Insurance So- 
ciety is now able to report eight life members, 
the eighth one being James Marshall. It would 
appear to be evident that this form of sus- 
taining the Insurance Society does make an 
appeal. 

The Commission Question.—This ques- 
tion, which has been interesting from the be- 
sinning of the business and probably in all 
husinesses where the middle man or factor is 
paid on commission is not approaching a solu- 
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of Midatocee Tue 


71st 
ANNUAL STATEMENT 


JAN. Ist, 1924 


Capital........ $1,000,000.00 
Assets......... 8,296,360.91 
Liabilities. .... 5,263,063.00 


Net Surplus to 
Policyholders. 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 


3,033,297.67 


‘ New York State 
- F. Buell, General Agent, Tro 
E. J. Parmelee, S. A., Syracuse . 
H. H. Porter, S. A., Rochester 
New England 
Geo. Shaw, General Agent, 116 Milk St., Boston 
- H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A., 514 Eighth Avenue, Bklyn. 
— New York Suburban 
-P.Phillips, Exec.S. A., 1506 E.17thSt., Bklyn 











tion as rapidly as some anticipated it would. 
The fact is that there is generally, most always 
in fact, a steady struggle between the paid and 
the This struggle takes the form of 
desiring to secure all that he 
and the payor being a byt reluctant to concede, 


payor. 
the paid can 
at Jeast the full measure, of the other party’s 
desire. It should be borne in mind and _ per- 
haps it will be a bit helpful if it is remem- 
hered that there are these two parties to the 
question, and the strife is not confined to the 
It is all. The 


clement of public service with which the busi- 


insurance business. found in 
ness of insurance has charge becomes a factor 
In other words, the community 
as a third party, have some rights, strange as 


in the matter. 


it may seem in the sum that is paid for the ser- 
vice performed. If that right could be definitely 
determined perhaps a solution of the problem 
would not be so difficult. 

Losses Keep Up.—This statement, which 
is generally accepted as true, raises again the 
question which is often made that if there was 
plowed back into inspection service a larger 
portion of the premiums it might prove a most 
Assuming that it costs ap- 
proximately 2 per cent of the premium for all 


w'se investment. 
the inspection service which is done in a co- 
operative manner in the United States, includ- 
ing rate making, suppose that was increased by 
one-half, or if you please by one-quarter, it 
would make an exceedingly substantial addi- 
funds of the various bureaus and 
enable them to create a staff whose time could 


tion to the 


be devoted to following up by reinspections the 
condition of the more hazardous risks at least, 
if not all of them. Some time this experiment 
will be tried and we venture to believe that it 
w'll succeed. 
to raise rates is not a solution of the problem. 

Who Did It?—We do not know who the 
party was that put the “Sur” in insurance, but 
in the well-bred English of the day, “He was 
some wise guy.” 


One thing is sure, that merely 


BOSTON AND VICINITY 
Boston Board Elections.—C. H. J. 
ball, senior member of Kimball, Gilman & Co., 
managers for the North British and 
Mercantile and the Pennsylvania, has been 
elected president of the Boston Protective De- 
Mr. Kimball two 
president of the Boston Board of Fire Under- 
wrters been of the 
department the Some 
time ago he was instrumental in organizing 
the 
tion and has been active in other insurance or- 
Other elections were: R. J. 
Dunkle, OBrion, Russell & Co., vice-president ; 
board of directors, Thomas Ratigan, John C. 
Paige & Co.; Arthur K. Pope, Cyrus Brewer 
& Co., and Arthur Hollis, of Hollis Perrin & 
Fitzpatrick. 


Kim- 


Boston 


partment. was for vears 


and _ has vice-president 


for past two years. 


3oston Insurance Clearing House Associa- 


ganizations. 


UY, 


Boston Mourns H. J. Ide.The Street 
mourns the passing of Henry J. Ide, promi- 
general agent for the Virginia 
lire and Marine; Albany; United American 
Eastern Underwriters of 
Mr. Ide had not been in good health 
but had been active in his 
within a short time. He was 
clected president of the New England Insur- 


nent Boston 
of Pittsburgh, and 
Camden. 
for 


some years 


business until 
xchange in 1916 and was a trustee of 
the Insurance Library Association. In addi- 
tion to his insurance activities he was espe- 
cially prom:nent in church work in the Epis- 
He was known as the “traveling 
layman” and was identified with many of the 
activities of the Episcopal church. 


ance 


copal diocese. 


PHILADELPHIA NOTE 
Largest Premium Receipts in Half-Year. 
—The leading companies in fire premium re- 
ceipts in Philadelphia, in the last six months 
of 1923, were the following: Fire Association, 
$165,180; Franklin Fire, $276,159; Insurance 
Company of North America, $448,868; 
Mechanics, $107,104; Pennsylvania, $181,679; 
Hlome, New York, $125,717; National Liberty, 
New York, $100,001; Liverpool and London 

and Globe, $113,550; Royal, $143,688. 


PLAN LOCAL BOARD UNION 
Meeting in Richmond Seon to Discuss 


Plans 


RicHMOND, Va., April 1.—A meeting will 
he called in Richmond in the near future, the 
exact date yet to be determined to which all 
Virginia local boards will be invited to send 
representatives to discuss a plan whereby the 
local boards of Virginia may be brought into 
close union. : 

The movement appears to be the outgrowth 
of the failure of the South Eastern Under- 
writers Association to grant recognition to 
local boards as was done by the Western Union 
a year ago. While Virginia is not in Western 
Union territory, agents in that State felt that 
the resolution adopted by the Western Union 
was in the right direction and joined the other 
State associations in South Eastern Under- 
writers Association territory to gain recogni- 
tion of local boards in those States. 





WANTED 


Having had 10 years’ experience as 
agent representing ten companies, I 
desire to represent some company as 
special agent covering the State of 
South Carolina. Address, Box 80, 
care THE SPECTATOR, New York City. 
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Your husband's life 











How many times have 


Employers wanted to do this? 


ET to do it, when death and accident 

take toll of their workers, was too much. A 

way was found, however, by which this 
undeniable justice could be extended to employees 
at a cost well within the means of an employer. 
It is called Group Insurance. 


* * * 


By this means an employer can extend to his em- 
ployees the benefits of a periodically increasing life 
and disability policy of such liberal terms and at 
such low cost that wives, mothers, and children of 
faithful employees can be liberally provided for on 
the one hand; and on the other hand, the employers’ 
own savings in labor turnover and efficiency will 
readily pay for the insurance. 


* * * 


In no other way can the employer accomplish so 
much in employee goodwill, or give such vital and 


Group policies are easy to sell. 


appreciated protection to dependents, ur so small 
sum. 


In most cases a $150,000 payroll can be insured for 
$1,000 to $1,500 a year—the cost of a single ad. 
ditional employee. This amount is more than made 
up by the elimination of erratic work, discontent, 
excessive labor turnover, etc. 


* * * 


The number of employees under group insurance is 
now exceeding the two million mark and the number 
of employers using this means of stabilizing their 
labor problems is constantly increasing. 


* * * 


48 per cent. more employers have selected The 
Travelers for Group Insurance than have choset 
any other company. 


Why not try it? 


THIE TIRAVEILIERS 


INSURANCE COMPANY, HARTFORD,CONNECTICU 
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CAPITAL IS NOW $1,000,000 
Federal Surety Completes First Half of 
Authorized Two Million—Company 
Making Steady Progress 
DAVENPORT, La., April 1.—The Federal 
Company, of this city, has completed 
its authorized capital 


pAlD-IN 


Surety 
first $1,000,000 of 





he 
7 ¢>000,000. It will be recalled that the 
ol 4; ’ ' i 
tockholders of the company, at their annual 
st : 


meeting last year, voted to permit the Girecturs 
to increase the paid-in capital to $2,000,000 
and specified that the first block of stock be 
offered to stockholders on the basis of one 
share of new stock for each five shares of 
sock already held. 

‘This proposal was carried out w:th the first 
hlock of stock and during March, 1924, sixteen 
hundred and forty shares were absorbed. The 
srace period of the option on new shares ex- 
pired on March 31 and on that day the com- 
pany collected $165,000, thus bringing its paid- 
in capital up to $1,000,000. 

The Federal Surety Company, although or- 
vanized late in 1919, has made _ consistent 
progress and has gone forward rapidly. The 
oficers of this good company are: Charles 
Shuler, president; Frank B. Yetter, secretary, 
and W. L. Taylor, vice-president and general 
managr. The financial statement of the Fed- 
eral Surety, as of December 31, 1922, showed 
total admitted assets of $1,236,867; a paid-up 
capital of $716,425; and a net surplus of $184,- 
392’ The organization has greatly widened its 
facilities during the past year and it is ex- 
pected that its report will show substantial 
progress. 





WEST VIRGINIA SURETY COMPANY’S 
AFFAIRS 

Company Which Failed Last Week Had 

Offices in Three States 

announced in THE 

that the West Virginia Surety Com- 

been placed in charge of Insurance 


It was Spectator of 
March 27 
pany had 
Commissioner Joseph Button of Virginia as re- 
ceiver. Reference to the Insurance Year Book 
shows that the company was incorporated un- 
der the laws of Delaware in 1920, and that its 
Wilmington, Del. However, 
it is stated that its home office is in Charleston, 


domiciie was in 
W. Va., and that its executive offices are lo- 
cated in Jersey City, N. J. An examination of 
the Jersey City directory dated September, 
1923, does not disclose any mention of either 
the West Virginia Surety Company, the Surety 
Company of America (the title to which it was 
understood the name of the company was, or 
was to be changed), nor the name of the presi- 
William J. The 


directory of New Jersey, however, lists both 


dent, Lansley. telephone 
the West Virginia Surety Company and Wm. 
J. Lansley as located at Farmingdale. 

The correspondent of Tre Sprcrator last 
stated that no annual statement cover- 
ing 1923 transact‘ons had been filed with the 
Virginia Insurance Department. The state- 


week 


ment as of December 31, 1922, presented in the 
Insurance Year Book, shows assets as follows: 
$50,726 ; 


Mortgage loans, collateral loans, 


cash, 
assets, 


and stocks, $148,777; 
other assets, $13,646; total 
The liabilities were stated as being 
and $6750 of 
the paid-up capital was given 


$180,=60; bonds 


$102,321 ; 
$508,030. 
$7065 of 


unearned premiums, 


other liabilities ; 
as $325,000, and the net surplus as $168,315. 
The directors were given in the 1923 edi- 
the Insurance Year Book as William 
J. Lansley, K. E. Reed, Joseph McDermott, 
W. Q. Gallaher, Joseph N. Kenna Dr. 
George A. MacQueen. The officers were listed 
President, William J. 
vice-president, D. Ross Fraser; secretary, Dean 
treasurer, Alfred S. Thorne. Later, 
it was reported, Robert Lecky, Jr., of Rich- 


tion of 
and 


as follows: Lansley ; 


C. Jenkins; 


mond, Va., became president, and George Car- 
rington of Richmond, secretary. 

RicuMonp, Va., April 1.—A conference was 
held in Richmond, Tuesday afternoon, at which 
the affairs of ‘the defunct West Virginia Surety 
length, Hon. Joseph Button, 
Insurance in Virginia, Hon. 


were discussed at 
Commissioner of 
Ayer J. Stockley of Wilmington, Del., who is 
representing the policyholders of that State, 
and others taking part. The case has not yet 
come up for hearing in court. It is believed 
that there will be sufficient assets to reinsure 
all of the company’s liability, but no official 
statements have been made as yet. 
Standard Accident Places Service Bureau 
in Washington 

\ service bureau will be opened April 1, in 
Washington, D. C., by the Standard Accident 
Insurance Company of Detroit. 
vill be 
!lammett, formerly with the Fidelity Casualty’s 
service bureau in Washington. 


This bureau 
under the management of J. Cogan 
The informa- 
tion bureau will inform all Standard Accident 
the 


be under the 


as to Federal news, ‘n nature of 
will 


d'rect supervision of William G. Curtis, East- 


agents 


contracts, supplies, ete. It 


ern field representative of the company. 


Commercial Casualty Member of National 


Bureau 
The Commercial Casualty Insurance Com- 
pany of Newark has announced its ‘ntention 
to subscribe to the service of the National 


Bureau of Casualty and Surety Underwriters 
in the State of New York, to become effective 
\pril 1. Application has been made, and the 
New York Insurance Department made cog- 
nizant of this move. In the future it will act 
in accordance with the rules and regulations 
of the National Bureau, in all liability lines, 
including automobile. 

By reason of the importance of this com- 
pany’s New York branch this action has been 
With the exception of the automobile 
line :t has been a member previously. This 
action will complete the circle and the company 
will be recognized as a regular member of the 
Bureau in New York State. 


taken. 


New Compensation Rates in New York 
Revised rates for workmen’s compensation 
business, to date from July 1, will soon be 
promulgated for New York State by the Com- 
pensation Inspection Rating Board. 


9 


STATUS OF IOWA COMPENSATION BILL 


Redrafted Measure to Be Effective About 
August 1—Time in Which to Seek 
Recovery Is Limited—Subroga- 
tion Rights Preserved 


Cuicaco, Itt., March 31.—Because the orig- 

inal compensation law of Iowa, enacted in 
1913, was alleged to have been poorly drafted, 
the Code Commissioner of that State filed a 
new bill containing 121 sections to which labor 
leaders attempted to attach seventy-six amend- 
ments, some admittedly unfair to employers. 
The Code Commissioner’s bill then went to the 
Lower House, where, together with the pro- 
posed amendments, it was referred to the judic- 
iary committee with the suggestion that legal 
representatives of the interested. parties be 
called on to revise it. The judiciary commit- 
tee in the House called on the Iowa Industrial 
Commissioner to assist on behalf of the law; 
called on Hon. J. C. Mabry, one of the commis- 
sioners, to work on behalf of the Code Com- 
mission; requested Henry E. Sampson, of the 
legal firm of Sampson & Dillon at Des Moines, 
attorney for the Iowa Manufacturers Associa- 
tion and other employers, to represent all em- 
ployees of the State, and asked Hon. John T. 
Clarkson, of the Iowa Federation of Labor, to 
act for the employees. 

The new bill finally formulated by the com- 
bined advisors was unanimously adopted by 
the House, and the Senate committee, 'to which 
it was referred reported it out for passage 
after fifteen minutes’ consideration. Its effec- 
tive date will soon be fixed by the legislature 
and will probably be arourd August 1. 

Henry E. Sampson gave THE SPECTATOR’S 
\Vestern department here a full statement of 
the present status and past procedure of the 
bill, basing extended 
experience with compensation legislation in the 
State of Iowa, both while he was assistant 
attorney general of the State and afterward. 
\mong other things Mr. Sampson said: 


his comments on an 


Insurance carriers will be interested in 
learning that a provision has for the first time 
been written in the Iowa statute prohibiting 
the bringing of proceedings for compensation 
after two years from the date of accident; also 
that hereafter all fees for legal, medical, hos- 
pital and burial services under the act must be 
approved by the Industrial Commissioner; also 
that the rights of subrogation to employers and 
insurers are much more carefully preserved 
than under the old law. No additonal bur- 
dens of consequence are added in the new law. 


J. S. Phillips to Meet Casualty 
Underwriters 

Cuicaco, Itt., April 1.—Jesse S. Phillips, 
of New York, general manager of National 
Bureau of Casualty and Surety Underwriters, 
and G. F. Michaelbacher, secretary, will be in 
Chicago, April 7, to attend the meeting of the 
executive committee of the Illinois Casualty 
Underwriters Association, at 11 A. M., in the 
board room, in reference to the commission 
situation; also to meet the managers and gen- 
eral agents of the various casualty companies, 
in the board room, at 2.30 P. M., regarding 
the rate situation. 
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NOW READY!?! 


the 


1924 HANDY GUIDE 


To Premium Rates, Applications and Policies of American 


Life Insurance Companies 


THIRTY-THIRD ANNUAL EDITION JUST PUBLISHED 


(CONTAINS the new rates, values and policy forms issued 

since publication of 1923 edition. No progressive 
life insurance agent can afford to be without a copy of this 
most complete work. 


A CANVASSING DOCUMENT OF FACTS 


PRICES 


Plain Edition - - - - $4.00 Thumb Indexed Edition $4.35 
With Three Supplements 5.00 With Three Supplements 5.35 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 William Street, 
Insurance Exchange NEW YORK 
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RECIPROCAL BILL HEARING 


Department Measure Will Prob- 


del ably Be Enacted 





WHOLE STATE INTERESTED 





Opponents of Law Believe It to Be Too 
Drastic—Inconsistencies Attacked 

Boston, Mass., April 1—The public hear- 
ings on the reciprocal bill, drafted by the In- 
surance Department, came to a close last Thurs- 
day. However, both opponents and proponents 
of House 923, this year’s original reciprocal 
pill, are filing briefs wth the joint legislative 
insurance committee. The reciprocal situation 
has been in committee for well over a month 
and many spirited hearings have been held on 
the two bills presented. The new bill is fifty- 
eight pages, whereas the original bill was but 
ten pages in length. 

Summarizing the arguments for and against, 
the proponents of House 923 have gone on rec- 
ord as believing the Commissioner’s bill to be 
too drastic to admit more than one or two 
reciprocal exchanges to Massachusetts. The 
opponents criticized certain inconsistencies in 
the new Dill, citing discrimination between the 
foreign and domestic reciprocal as one of the 
principal objections. The powers of the 
“attorney-in-fact’’ under the bill were discussed 
heatedly, and the question “should the sub- 
scribers meet a property qualification?” pro- 
voked much argument. 

Senator Moran, chairman of the committee, 
has requested the briefs to be in by this Wed- 
nesday and has also urged that they contain 
criticism” rather than 
general principles of 


“specific constructive 
arguments on the 
rec‘procal insurance. 

Present indications are that the 
reciprocal bill will become law, with certain 
revisions of a minor character. The weight 
given the measure by Commissioner Monk, the 
Governor’s going on record as_ favoring 
reciprocal insurance here, and the appearance 
of a large number of leading merchants seem 
to substantiate this opinion. Under the bill, 
however, reciprocal insurance will have to be 
conducted in Massachusetts on a high plane 
only, as the bill is one of the most compre- 
hensive of its kind in the country. 


new 


Bureau Would Establish Pacific 
Branch 

The National Bureau of Casualty and Surety 
Underwr'ters has sent out a questionnaire to 
all its members in order to find out if they 
think it advisable to establish a branch bureau 
for the Pacific Coast. A constitution and rules 
of procedure have been drafted for the pro- 
posed branch which would function in the three 
Western States; California, Washington and 
Oregon. 

All members of the National Bureau that 
have agencies on the coast have been asked to 
submit suggest!ons, as to whether or not it 
it would be a propitious time to open a branch 
in these States, Many are of the opinion that 
just such an action is necessary at the present 


National 


time, and that the establishment of this branch 
would permit all complaints of violations as to 
rules or rates to be investigated by the com- 
mittee for the territory in which the violation 
occurred and the body will then report its find- 
ings to the governing committee, which in turn, 
should there be difficulty in reaching a settle- 
ment, will account to the National Bureau. 


COMMONWEALTH CASUALTY IN FINE 
CONDITION 
Examination by Pennsylvania Insurance 
Department Shows Company to Be 
Well Managed and Sound 
Financially 
The Pennsylvania Insurance Department, 
which recently made a thorough and exhaustive 
examination of the Commonwealth Casualty 
Company, reports that organization to be ex- 
managed and on a_ sound 
The com 


ceedingly well 


financial basis in respect. 


pany’s monetary report as of December 31, 


every 


1923, was shown to be true and accurate and 
the Pennsylvania Department had nothing but 
praise for the ruling administration. 

The Commonwealth Casualty writes auto- 
mobile and health and accident policies for cas- 
ualty lines, is admitted to the State of New 
been largely increasing its 

financial strength during 
the past few vears. The report of the Penn- 
sylvania Insurance Department regarding this 
company goes into every phase of its manage- 


Jersey, and has 
representation and 


ment and affairs, and in conclusion states: 


The examination shows the company to be 
in a solvent financial condition. Decided im- 
provement is evident in the company since the 
date of the last examination by this depart- 
ment. The volume of business has increased 
greatly and should, under careful supervision, 
lead to a nice surplus accumulation. The books 
of accounts are kept in an up-to-date manner 
and readily checked. All possible assistance 
was rendered the examiners in expediting a 
complete and thorough examination. 


As ot December 31, the company’s 
financial statement shows that it then had as- 
sets of $921,980; unearned premiums agegregat- 
ing $342,622; other reserves of about $167,805, 
and a capital, all paid in, of $300,000. Its 
surplus for policvholders amounted to $346,431. 


1923, 


ZURICH GENERAL’S CHANGES 
Claim Department Makes Many Promo- 
tions and Alterations in Status of 
Personnel 
The Zurich General Accident and Liability 
Insurance announced several 

promotions and changes as follows: 

K. N. Downs Jewell as 
claim have 
supervision of all claims handled by ihe com- 
pany’s several claim offices in the East. 

Foster S. Alcox, who has been in charge oi 
the Rochester, N. Y.. claim office, has been 
transferred to the Wilkes Barre claim office 
He replaces Martin J. Bernholz, who has been 
in charge of the Wilkes Barre office for the 
Mr. Bernholz comes to the New 


Company has 


succeeds I. M. 


suburban supervisor. He will 


past vear. 
York office. 


INSURANCE ADVERTISING 
CONFERENCE 
Exhibits Entered in Award Contest to Be 
Shown at Home Office of National 
Surety Company 


Through the courtesy of the National Surety 
Company, space has been assured in its home 
office, New York city, for the assembling and 
display of the advertising exhibits of the 
members of the Insurance Advertisi:g Con- 
ference who compete for the Phoenix Mutual 
Life Insurance Company Trophy. 

The exhibits will be inspected during the 
latter part of May or early in June by the 
Committee of Award composed of Honorable 
Festus J. Wade, president of* the Mercantile 
Trust Company, St. Louis, Missouri; Hon- 
orable E. T. Meredith, publisher of the 
Meredith Publications, Des Moines, Iowa. and 
P. L. Thomson, publicity manager of the 
Western Electric Company, Inc., and president 
of the Association of National Advertisers. 

Every facility will be accorded the com- 
mittee for the expeditious study of the various 
company plans and material. The terms of the 
contest provide that exhibits must be forwarded 
prepaid, carefully packed and labeled, and ac- 
companied by a detailed written explanation of 
the plan and scope of the advertisements and 
the results attained. It is the plan of the In- 
surance Advertising Conference to display the 
exhibits of the winning contestant at a sub- 
sequent meeting of the members some time this 
fall. 

ELECTRIC MOTOR TRUCK MANU- 
FACTURERS TO DISCUSS 
INSURANCE 
Will Seek Reduction of Liability Premiums 
on Storage Battery Vehicles—Fire and 
Theft Rates on Such Cars Already 
Lowered 


The Electric Motor Truck Manufacturers 
Association, which will take part in the con- 
vention of the National Electric Light Asso- 
ciation at Atlantic City, N. J.. from May 19 
to 23, plans to devote part of its time to a 
discussion of the possibility of getting a reduc- 
tion in liability insurance 1 storage 
battery vehicles. The fire and theft rates on 
this class of transportation have already been 
materially lowered, though the manufacturers 
are now seeking to have the fire rate made the 
same as that on the building housing the car. 

Electric truck manufacturers claim that their 
vehicles are not as liable to be the cause of 
gasoline-driven conveyances for 
the reason that complete control of the ar is 
more readily attained and excessive speed is 
impossible. The Society for Electrical De- 
velopment is cooperating manu- 
facturers in this also is the 
Transportation Bureau of the National Electric 
Light Association. The manufacturers’ exhibit 
at the Atlantic City convention is being ar- 
ranged by Charles R. Skinner, Jr., manager 
of the automobile bureau of the New York 
Edison Company, who is one of the spensors 
of the request insurance rates on 
electric trucks. 
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HOME LIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 
The 64th Annual Report shows: 


Premiums received during the year 1923..............2000. $7,686,855 


Payments to Policyholders and their Beneficiaries in Death 


Claims, Endowments, Dividends, etc................ 5,871,544 
RM RUE Aon 5 ole sis ag 14 00s 59 Wao win ns 4-0:16'4'6'6 16 2,401,507 
Actual Mortality 56% of the amount expected. 

NE EE NNO oo au oar ig hana sowie S'S 18 sh lewis ew 0''SO remo ese 247,373,210 
ES Sg EE IY Seer Orc er re an ee ere ne 48,655,222 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 























STABILITY AND PRODUCTIVENESS 


You will find nothing in Canadian securities to outclass the investments 
of The Great-West Life Assurance Company. The wonderful progress of 
this company is based on their known stability and productiveness. 


THE GREAT-WEST LIFE 
ASSURANCE COMPANY 
Head Office - WINNIPEG 


W. A. JOHNSON, Pres. J. A. WALKER, Sec’y and Treas. 


Missouri Life and Accident 


Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 
Admitted Assets December 31, 1922 $486,382.00 
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EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Ciarence J. Daly, President DENVER, COLORADO 








THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT HEPUBLIG LIFE INSURANCE COMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
derful selling features. If you are interested, write for copy 
of “‘Making Dreams of Your Children’s Future Come True,” 
and our attractive proposition to agents. 
J. R. RAILEY, Manager, E. L. BLACK, State Manager, 
Southwestern Department, P. O. Box 299, 


401-2 Mercantile Bank Bldg. Newport, Arkansas 
Dallas, Texas. 


W. H. SAVAGE, Vice-President, Los Angeles, California. 





WANTED 


Managers for These Important Districts 


KANSAS, EASTERN MISSOURI 
Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. 
Tf your record is clean and you can furnish evidence of your 
Ability as a Personal Producer, your application will be con- 


iat Address S. W. GOSS, Vice-President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
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‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


Otton States 


LIFE INSURANCE CO-menenis: 











VISION! 








Vision is the ability to see ahead. It is a big 
factor in the growth of all successful institu- 
tions. 


ASSETS 23 MILLIONS 
INSURANCE IN FORCE 165 MILLIONS 
ALL ACCUMULATED IN FIFTEEN YEARS 


If you have the vision necessary to appreciate 
what a liberal general agency contract in a 
selected territory with a company that is 
making such tremendous strides will mean to 
you within the next ten or fifteen years, you 
will at once ascertain the reasons why our 
general agencies are such big successes. 





international Life Ins. Co. 
St. Louis - - - Mo. 





Jo) xe) oo) a ae 
HOWING ELABORATE DISPLAY, 








THE COMPANY. 


THE TERRITORY. 


DANIEL BOONE, Jr.,President 














MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


JOHN M. SMULLIN, Secretary 
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ALBANY LEGISLATION 


id Progress with Insurance Legislation 
ad _Fate of Rating Bill Dubious 

srpany, N. Y., April 2.—With final adjourn- 
ae presumably near at hand, rapid progress 


mel f e.5o, 
le with the advancement of insur- 


is being mat 
ice legislation, in both houses. . . | 
The fate of Assemblyman Hutchinson s rate- 
making bill 1s regarded as dubious. Much 
opposition has been evidenced at House sass 
hearings towards the measure, and 
be reported out, the impression 
event, it will fail of passage. 


al 


mittee 
while it may 
is that, in any ; - 
The Senate has passed the bill of Senator 
Schackno, allow:ng the division of the Lawyers 
Title and Trust Company into two corpora- 
tions, one to be a title guaranty corporation, 
and the other a trust company. The House 
judiciary committee has reported favorably 
Assemblyman Jenks’ similar measure. . 

The Senate has advanced to third reading 
Senator Twomey’s bill, amending section 2 
workmen’s compensation law, in relation to 
occupational diseases. 

Senator O’Brien has introduced a bill amend- 
ing section 17, workmen’s compensation law, 
by providing that compensation to alens, not 
residents of the United States or Canada, shall 
be the same in amount, payable to the same 
dependents, and in the same manner as pro- 
vided for residents. 

Bills advanced to third reading by the House 
are the following: 

Assemblyman Hutchinson’s, amending section 
267, insurance law, relative to co-operative fire 
‘nsurance corporations doing business on the 
advance premium plan. 

Assemblyman Hutchinson’s, adding 
article 6-a, insurance law, providing for organ- 
ization of employees’ mutual benefit associa- 


new 


tions, 

Assemblyman Hutchinson’s, amending  sec- 
tions 262 and 265, insurance law, relative to 
co-operative fire insurance corporations. 

Motor vehicle committee’s, amending gen- 
erally the highway law and general highway 
traffic law, by creating a bureau of motor 
vehicles in the State Tax Department, headed 
hy a Commissioner. 

Assemblyman Alterman’s, amending section 
3. workmen’s compensation law, by extending 
its provisions to cover certain employees of 
motion picture and photo-play producers. 

Assemblyman Conroy’s, amending section 16, 
workmen’s compensation law, relative to death 
benefits, by providing that any excess of wages 
over $150 a month, instead of $125, shall not 
be taken into account in computing compensa- 
tion. 

Assemblyman Hart’s amending section 29, 
workmen’s compensation law, relative to sub- 
rogation to remedies of employees. 

Assemblyman Lord’s adding new sec. 326a-, 
highway law, making motor vehicle owners, 
‘n case of accident causing injury or damage 
through negligent operation, jointly liable with 
a minor under twenty-one years, who is per- 
mitted to operate the machine. 

House committees have reported favorably 
the following bills: 
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Assemblyman Westbrook’s, amending section 
25, workmen’s compensation law, relative to 
hearings in all compensation cases. 

Assemblyman C. P. Miller’s, amending sec- 
tion 15, workmen’s compensation law, by pro- 
viding for additional compensation for 
tracted temporary total disability, in connec- 
tion with permanent partial disability. 
amending 


pro- 


Assemblyman Hutchinson’s, sec- 
tion 63, insurance law, relative to proceedings 
against and liquidation of delinquent insurance 
companies 


Senator ‘night's, amending section 1160, 


evil practice act, relation to service of notice 
on appheation for an order, to change the bene- 
ficiaries Gf an insurance policy after final decree 
of divorce. 

Whitcomb’s, establishing a 
State fire college, and appropriating $15,co0 


Assemblyman 


therefor. 

Assemblyman Kahan’s, amending section 52, 
domestic relations law, by providing that the 
portion of insurance money, purchased by ex- 
cess of premium above $1000, is liable for a 
husband’s debts, where the premium paid out 
of the husband’s property exceeds $1000. 

Assemblyman Kammerer, amending section 
28, by authorizing the State Industrial Board 
to permit a claim for compensation to be filed 
within two years after accident or death there- 
from. 

Assemblyman Howard, amending section 15, 
by providing that compensation for loss of 
thumb shall be for seventy-five weeks. 

Senator Reiburn, amending section 15, by 
providing that compensation for loss of eye 
shall be for 160 weeks. 

A bill has been introduced by Assemblyman 
Haight, amending sections 40 and 115, work- 
men’s compensation law, relative to compensa- 
tion and limit of time for occupational diseases. 

The House motor vehicle committee has re- 
ported Assemblyman Lord’s bill, amending the 
highway law, making motor vehicle owners, 
in case of injury or damage through negligent 
operation, jointly liable with a minor under 
twenty-one years, who is permitted to operate 
the machine. 

\ssemblyman Hutchinson has introduced a 
bill amending subdivision 1, section 150, insur- 
ance law, by defining “marine insurance” so 
as to include insurance of persons engaged in 
the business of manufacturing or dealing in 
the cutting or setting of precious stones and 
other valuable metals, such insurance to be 
known as Jewelers’ Block Insurance. 

The House ways and means committee has 
reported Assemblyman Hutchinson’s bill, pro- 
viding for transfer to the State Comptroller 
of moneys and securities in the hands of the 
Superintendent of Insurance, derived from old 
defunct life 


insurance com- 
panies, and appropriating $250 for advertising 
for claimants. 


receiverships of 


William Street Club’s Election 
The William Street Club, New York, has 
elected J. J. Hartnett president: H. C. You- 
mans vice-president: Ferdinand Richter treas- 


urer, and C. Marshner financial secretary. 
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WILL NOT ALLOW LONG CREDITS 


U. S. F. & G. Will Cancel Compensation 
Risks After Sixty Days— 
Losses Too Heavy 


BALTIMORE, Mp., March 31.—The United 
States Fidelity and Guaranty Company has 
taken a firm stand to cut down the losses on 
unpaid premiums for workmen's compensation 
insurance. This line has been unprofitable to 
many companies and shows little sign of im- 
provement, but R. Howard Blan, president of 
the U. S. Fidelity and Guaranty, intends at 
the least to reduce the hazard on unpaid pre- 
miums. In a statement, he sets forth the situa- 
tion clearly: 

Not only do we find that a large percentage 

of compensation risks are written upon a 
grossly inadequate initial or deposit premium, 
but also in many cases when large additional 
premiums are found due by payroll audits, 
conditions have changed and we are unable 
to collect them. 
_ We must now insist that when a compensa- 
tion risk is submitted as a new proposition, 
or as a renewal, every effort be made to ascer- 
tain the number of employees engaged during 
the previous year and the approximate pay- 
roll, so that an adequate initial premium may 
be secured, which should be at least 60 per cent 
of the estimated premium. We do not pro- 
pose to accept blindly risks on the basis of a 
merely nominal premium. 

We have, therefore, circularized our rep- 
resentatives on the subject of cancellations of 
risks within 60 days, if the premium remain 
unpaid. In the future we shall insist upon a 
Strict compliance with this rule and when the 
home office discovers that such risks have not 
been canceled within 70 days, cancellation ad- 
vices will issue direct from the home office to 
the assured without further notice. 


Retail Credit Co. Celebrates 25th 
Anniversary 

The Retail Credit Company oi Atlanta, 
Georgia, is celebrating its twenty-fifth anni- 
versary. This inspection company, which has 
just completed the quarter of a century mark, 
now finds itself with 51 branch offices through- 
out the United States and Canada. Over thir- 
tv-two of these branches have been additions 
of the last five years. 

Cator Woolford, president of the company, 
declares that the growth and the increased 
efficiency in the company have been remarkable 
Mr. Woolford, in glancing over some of the 
early reports of the company, said he could 
not imagine why insurance companies paid for 
them. But such a change has been wrought im 
the company with the experience of the years 
that its latest advancement. has been to estab- 
lish a branch offce in Honolulu. 


Michael J. Creedon Appointed 

Michael J. Creedon, of Little Falls, N. Y. 
has just been appointed an agent for the 
Zurich General Accident & Liability Company 
and will devote his time to the sale of that 
organization’s insurance policies. Mr. Cree- 
don is the Tax Assessor for the city of Little 
Falls and has been representing the Massa- 
chusetts Bonding and Insurance Company. 
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Wr. E. G. VoCormeck, Genera! Merezer. 
RELIANCE LIFE INSURANCE COVPANY, 
Pittabureh, Penne., 


Vy Deer Wr. VoCorreck: 


As you know, my service with the Reltence 
detes beck some eighteen or more yeers, which I beltave gives 
me the distinction of being one of, if not the oldest tn point 
of service, of your field force. This distinction with the 
Relience, I am proud of for the Compery hes proven thet tt ts 


butlt on @ solid foundation end hes bean exceedingly well 
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Office of 
William J. Benston, General Agent 
Wiember of Executioe Staff 


Surte 400 cent: 








sunome 


SEarT.e, Wasminarom 
Jamue H.Raeo 
Peesrears 





Reliance Life Insurarce Co., 
Pittebursh, Ps. 


Gentlemen: - 


I have been asked several times in the past by agente of other 
companies why I took a contract with the Reliance Life Insurance Company 
when I could have had one with a company mich older, larger ard at the 
tire much better known. When I signed my contract with the Reliance Life 
they had at that time only twenty-three millione of businese in force, 


and had only just entered the State of Washington. Very few people had 
ever heard of them. 











I heve always contended that people buy life insurarce and not 
company. How many people have you aeked the question, what company do 
you carry your insurance with, and to be anewered, I do not know the nase 
of the company but Tom Smith wrote ny application. Ie that not a very good 
evidence that the three principal things entering into the sale of a. life 
insurance policy are, contract, saleeman-ship and personality of salesman. 














@ agency contract of the Reliarce I met confess looked much 
better than dic the contract of several other companies I had been talking 
with, both as to firet year commission and renewalo to say nothing of the ° 
accident and health feature. Right here I want to sey I would never take 

@ contract with any company not writing accident and health insurarce as 

it 1s the greatest entree to writing life insurance I know of. I have jurt 
completed my thirteenth year in the business and must say my treatment from 
the commny has been more than satisfactory. Also their method of handling 


claims in my district hae been to the ertire satiafection of all my. policy 
holders. 



























































Before entering life ineurarce work I was engaged in banking and 
lumbering in a emall country town. I had never had any exverience in 

mar.ehip and knew nothing whatever abput life invsrance. In erding let me 
eay I am now enjoying a much larger inccme than I co.ld have created had 
I been representing one of the old fashioned life companies. 


Very truly yours, 





sales- 

















General Agent 







































WM. F, Pebruary gp, 
Genera “g, ¥°CORMACR : 
Pittebur, 
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WHEN THE 
ROBIN SINGS 





You are ready to turn new leads and new sales reasons 
into new policyholders if you have been gaining these 
leads and building sales plans through an active winter 
campaign. You only shift your attack and put new 
power behind it. 

There was no let down in the winter campaign of The 
Lincoln National Life Insurance Company. The line= 
up of prospects was shifted for certain territories and 
the sales volume kept at a high level. 

Lincoln National Life salesmen maintained their con= 
fidence in the high service ambitions of their Company 
and are going into their Spring campaign with renewed 
vigor. All=the=-year-round co-operation for their Com= 
pany has convinced Lincoln National Life salesmen that 
it pays to 





The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $300,000,000 in Force 











Thursday 
=—=—=——. 
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PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company, 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 











INSTITUTE OF ACTUARIES’ 
TEXT BOOKS 


In Three Volumes 


ParT I treats of the Principles of Interest (including Annuities- 
Certain), Life Annuities, and Assurances and Their Practical 
Application. 


Part II (Volume 1) deals with the Theory of Life Contingencies, 
embracing Mortality Tables; Single-Life Probabilities of Life 
and Death; Single-Life Annuities and Assurances; Statistical 
Application of the Mortality Table; Functions Involving 
Two or More Lives; Probabilities of Life and Death; Joint- 
Life and Last Survivor Annuities and Assurances; Contingent 
Assurances; Reversionary Annuities; Construction of Tables; 
Tables Involving Two or More Causes of Decrement and 
Functions Dependent Thereon. 


Part II (Volume 2) is entitled Calculus and Probability for 
Actuarial Students, and includes 21 chapters upon phases 
of such subjects as Finite Differences, Differential Calculus 
and Integral Calculus. 


PRICES: 
Part 15 AVA GA! | x... scecce cece $5.00 
Part II (Vol. 1), 477 pages...... 13.00 
Part II (Vol. 2), 152 pages...... 5.50 


THE SPECTATOR COMPANY 


Sole Selling Agents in America 


CHICAGO NEW YORK 














LIFE INSURANCE 
LAW MANUAL 


FOR AGENTS 
By Wilfrid Bovey, B.A., LL.B. 


This valuable new work deals with 


LEGAL ASPECTS OF QUESTIONS ARISING 
IN THE DAILY WORK OF INSURANCE MEN 


In plain, untechnical language it explains the general 


principles of law which govern the insurance con- || 


tract the 


RIGHTS ‘AND LIABILITIES OF THE COMPANY, THE 
INSURED, THE BENEFICIARY, THE ASSIGNEE 
AND THE AGENT 


It tells what pitfalls should be watched for, and how 
many of the difficulties which have given rise to liti- 
gation may be avoided. It explains the importance 
of a knowledge of statute law, and tells what subjects 
are generally dealt with by statutes. 


EXPLANATIONS ARE ILLUSTRATED BY EXAMPLES | 


Price $3. 
THE SPECTATOR COMPANY 
CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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RE-LICENSES COMPANIES 


Ben C. Hyde Acts in Missouri 
Entanglement 





MASSACHUSETTS COMPANIES IN 





Retaliatory Measures of Reciprocal Com- 
panies Withdrawn, Due to Expected 
Action in Bay State 





St. Louis, Mo., April 1.—One plvise of 


Missouri insurance intanglements due to Com- 


1, 


Hyde’s efforts on belait of 


missioner Ben C. 
the reciprocal insurance iiterests of 
City, Mo., away on Saturday, 
March 20, Department 
the twenty-five 
Massachusetts fire, 
companies operating in Missouri. The licenses 
will date from February 1 or March de- 
pending upon which date the old licenses ex- 


inansas 
was cleared 
when the 
re-licensing of 
and casualty 


Insurance 
; i 
rdered the 


life insurance 


pired. 
It will be recalled that several moniis ago 
Superintendent Hyde, at the request of the 


reciprocals, issued a letter from his otlice in- 
forming the Massachusetts companies and their 
agents that he would not renew their 1923 
licenses to do business in Missouri whea <inose 
papers expired, because Massachusetts had re- 
fused to issue licenses to the reciprocals to do 
the Bay State. 
thereafter 


business in 
Immediately 
companies appealed to the 


the Massachusetts 
Missouri courts and 
ITyde 


time to 


a mandatory writ was issued compelling 


to withdraw his jetter. This he did in 


avoid punishment by the court. However, he 
had been delaying the renewal of the licenses 

Because of the introduction of the reciprocal 
bill in 
have withdrawn their 
ent Hyde to kick the Massachusetts companies 


has 


Massachusetts the Missouri reciprocals 


request to Superiniend- 


4 1 r eg , 1 
out of the State. Hlowever, while Hyde 


retaliatory 
withhold 


claimed that under the Missouri’s 


lavs he had ample authority to 


licenses from the Bay State companies, the 


attorneys for the Massachusetts con panies 


=) 


have never worried about the outcome 


Issue 2 any court in the State. It was only a 


question of applying for a mandatory writ of 





injunction to get the licenses renewed any time 


to make such a ilow- 
the Ii 


controversy, at Ieast for 


they sought fit request. 


ever, the action of isurance Department 


apparently ends the 


1924, 


Tax Reduction Week Inaugurated 


\ national tax reduction week, beginning 
Monday, April 7, is to be set aside for special 
action dieses the country inl support of 


oe a, Le 1 . rys . . - 
Federal tax reduction. The inauguration of 
25 1 ‘ =a 

tus week has been sponsored by the Citizens 


National Committee in Support of the Mellon 
Tax and Reduction Proposal. 

M General John F. O’Ryan, 
has requested the cooperation of the various 


ajor chairman, 
life and other underwriters’ associations to the 
end that their shall join the 
members of the Chamber of Commerce, ete. 

In order to explain fully how all insu:ance 


members with 


associations may fully co- 
Meore of the E 
Assurance respoi 
great extent in Life Under- 
Association of New York adopt 2 reso- 
supporting the Mellon Plan, 
National Committee, 


WHN, New 


and underwriting 


operate, Godfrey B. quitable 
Life 


to a 


Society, who was isible 
having the 
writers 
will, by 
a talk 


April 8, at 


lution 
request of the give 
from Station 


9.45 P. M. 


York, 


Reliance Life’s Enthusiastic Agents 

Company of 
letters 
expressing their 
excellent 


The Reliance Life Insurance 


Pittsburgh has received many from 


members of its agency force 
appreciation of that 
and their gratification because of their 
Elsewhere in 


such letters 


high company’s 
qualities 
representation of the company. 
are reproduced ten 
selected at random from approximately 
for publication, the only care in the selection 
of these letters having been variation of terri- 
from which they were received. These 
well indicate the loyal, enthusiastic and satis- 
ied sentiments of the company’s agency force, 
and help to account for the rapid and steady 
progress made by the company. 

At the end of 1923 the Reliance Life had 
idmitted assets of $26,180,676, and a surplus 
as to policyholders, including capital of $1,- 
000,000, and both apportioned and unappor- 
tioned dividends of $2,189,437. The increase 
n assets last year was over $4,400,000. At the 
1923 the company had over $255,000,- 
ooo of life insurance in force. James H. 
is president of the Reliance Life, A. E. 

Scott is vice-president 
Moore is vice-president 
G. McCormack is agency 


» aon 
this issue 


250 


tory 


end of 
Reed 
Braun 
is vice-president, H. 
secretary, G. C. 
and treasurer, and E. 


ind 


manager. 





United Fidelity Life 
A fine record has been made by the United 
Fidelity Life Insurance Company of Dallas, 
Texas, during the period since it began busi- 
about December 31, 1920. It closed the 

vear 1920 with $272,500 of insurance in force; 
end of the following year the amount 
$5,764,857. <A later it 
outstanding, and 


Grows Steadily 


ness, 


it the 
had increased to year 


had $10,161,108 of insurance 
at the 
force had grown to $15,117,481. It 
in behalf of the company that such a record, 
for the first thirty-seven months of its career, 
has not been surpassed by any direct writing 


of the The 


end of 1923 the amount of insurance in 


claimed 


in the history business. 
United Fidelity not only 
ance in force by $4,956,373 
$86,000 to its assets 
‘ts net reserve. It closed the year 
assets of $o910,28 
and its surplus to policy- 
The 
progressive company are as follows: 
man of the board, D. E. Waggoner 
M. H. Wolfe; vice-president, H. I. 
vice-president, Homer R. Mitchell; 
dent and manager, D Easley 
goner; secretary actuary, J. 1. 


company 
insur- 
added 


. 
p129,- 


increased its 
but 
nearly 


last vear, 
nearly and 
1923 


0-0 to 


with gross its policy re- 
was $246,151, 


$630,362. 


serve 
holders officers of this 


Chair- 


president, 


Was 


Gahagan; 
vice-presi- 
Wag- 
Mims; 
W. Hz. 


Fisher. 


general 
and 
and _ass‘tsant 


treasurer secretary, 


medical director, Dr. T. B. 


27 


Painter 


Life Insurance 





Capitol Life Examined 
The regular Insurance Commissioners’ con- 
vention examination of the Capitol Life of 
Denver was recently issued, as of December 


31, 1923, verifying the company’s annual state- 


ment. Admitted assets are $6,259,498, with 
policyholders’ surplus of $699,411, of which 


$250,000 is capital stock. 
The feature oi the 
the reference to methods of cal- 


unusual report is 
the careful 
culating liabilities. Attention was also called 
by the examiners to the extraordinary safety 
measures employed in underwriting. It was 
found that, because of this progressive policy, 
the company last year wrote $9,030,929 of in- 
surance and at the close of the year had $50,- 


most 


043,120 in force. 


New Insurance Firm of Thorsen & Thorsen 


J. Mitchel Thorsen’s recent announcement 
that he had gone into the insurance business 
with his brother, George Thorsen, under the 


name of Thorsen and Thorsen, marks the en- 
trance into that field of the sixth son of 
prominent insurance man oi Chi- 
New York 


business. 


James 
B. Thorsen, 
cago. This new firm is located in 
city and will do a general 

They already have to their cred‘t a $1,000,000 
policy on the life of Thomas E. Mitten, chair- 
the board of the Philadelphia apid 


Company. 


insurance 


man of 
Transit 





Farm Traders Life, Syracuse, N. Y., 
business written during January, 1924, 
against $244,000 for January, 1923. The 
rates on all of the 


—The ers and 
reports new 
of $500,000, 
reduced its 


company recently 


standard policy forms. 





“Write your 
name here, 
please’ 


(F “S\|UT before a prospect hears 














it these words, he has been 
I told of the many benefits 
(6) Ae Life Insurance holds for 
= — him and his loved ones, and 


when he signs on the dotted line, he 
does so because of certain things he 
wants to accomplish in the future. 


An agent also is looking into the 
future when he writes his name on 
the dotted line of an agency contract. 
He wants liberal first year commis- 
sions and good renewals, easy to earn. 
He wants policies that are attractive, 
and he wants to be a man among 
men, and not merely a cog in a ma- 
chine. 


If you are looking for such things— 
write in confidence to— 


The Cleveland 
Life Insurance Company 
WM. H. HUNT, President 


HOME OFFICES 
CLEVELAND, OHIO 
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THE INTER-SOUTHERN LIF E INSURANCE CO. 
LOUISVILLE, KENTUCKY 
JAMES R. DUFFIN, President 


is a good Company 


CLEAN — STRONG — PROGRESSIVE 
Over $85,000,000 of business in force 





a, 


THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
It has 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 
insurance service. 


of prosperous and successful business. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Co, 


of New York 


34 Nassau Street New York 

















(In Press) 
A new Book by William Alexander entitled 


ONE HUNDRED WAYS 
CANVASSING 


FOR 
LIFE INSURANCE 


This is the fifth book of the 
ALEXANDER EDUCATIONAL SERIES 


It contains many canvassing plans contributed by 
successful agents. The comments of the author 
greatly enhance the value of the plans quoted. 

This valuable aid to salesmanship is divided into 
twenty chapters, each dealing with certain phases of 
the art and practice of selling life insurance. 

Many Examples of Insurance Needs and How to 
Provide for Them are incorporated in this book of 350 
pages, which is clearly printed, is well arranged for 
practical use, with copious sub-headings to enable the 
agent to readily find and utilize methods of treating 
particular problems, and is substantially bound. 


PRICE, $3.50 


THE SPECTATOR COMPANY 


Publishers 
NEW YORK 


CHICAGO 











STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 
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BOSTON SALES CONGRESS 





Over 1000 Attend Biggest Session 
Ever 


FIVE-MINUTE SALES TALKS FEATURE 





President E. H. Brock and Earl Man- 
ning of John Hancock Among 
Speakers 


Vice= 


Boston, Mass., March 31.—The most suc- 
cessful sales congress ever held in New Eng- 
land was given last Saturday under the 
auspices of the Boston Life Underwriters 
Association. Delegations from Maine, New 
Hampshire, Vermont, Hartford, Fall River, 
Providence, Lowell, Worcester, New Bedford 
and the New England Women’s Life Under- 
writers Associations brought the attendance up 
to nearly 1000. The enthusiasm was marked 
and the speakers were closely followed. 

The outstanding features of the congress 
were the five-minute sales talks by a dozen or 
so prominent life underwriters who told of 
actual experiences in approach, closing, and 
interviewing prospects; the addresses by Presi- 
dent Graham C. Wells of the National Associa- 
tion: Vice-President Elbert H. Brock, assisted 
by Earl G. Manning, both of the John Han- 
cock. 

The group singing, under the leadership of 
‘Dave’ Sprague of the Union Mutual, was 
most successful and created a great deal of 
friendly rivalry and much enthusiasm. 

President Wells stated that friends were the 
most valuable asset to the life insurance agent: 
Vice-President Brock reviewed the pamphlet 
advertising of the John Hancock; Harry Kay 
of the Metropolitan spoke comprehensively on 
Income Insurance; Wallace B. Donham, dean 
of the Harvard Graduate School of Business 
Administration, urged the younger 
writers to be content with “small beginnings ;” 
and Griffin M. Lovelace spoke at length on the 
subject “What to Talk About in Selling, 
urging the underwriters to remember what a 
wonderful thing life insurance was and re- 
minding them that primarily it was designed 
for the protection of the policyholders’ family. 
Robert W. Moore, Jr., urged that New Eng- 
land industries be kept in New England if 
‘fe insurance was to be written here by the 
coming generation. 

Lnucheons were held at both the Boston City 
Club and at Ford Hall, where the business _ses- 
sions convened, Wesley E. Monk, Comaiile- 
sioner of Insurance, again expressed the senti- 
ment that private business was better off with- 
out State supervision, but that the sins of the 
few were the cause of the regulation of the 
many. Mr. Lovelace, addressing the women 
underwriters at Ford Hall, stated that women 
Were particularly equipped to sell life insur- 


under- 


” 


ance as they had instincts for the love of home 
and family. 

The congress was conducted as per sched- 
ule, the time of speakers being limited and 
President Clinton A. Ferguson presiding. The 
*xecutives of the Boston Life Underwriters 
Association largely responsible for ‘the suc- 


cess of the meeting are: President Clinton A. 
Ierguson, State Mutual; vice-presidents, Lloyd 
‘<. Allen, Union Central, and Edward I. 
Brown, Phoenix Mutual; secretary-treasurer, 
Hamilton P. Edwards, National of Vermont; 
chairman of executive committee, William B. 
‘helps, Travelers; chairman of publicity com- 
mittee, George A. Morse, New England Mutual. 


INVESTIGATE DEATHS BY CARBON 
MONOXIDE 

England Companies Issue Warning 

to Auto Owners and Garages 


New 


At a recent of 


resentatives 


conference publicity 
of Massachusetts and some other 


rep- 


New England life insurance companies, a dis- 
cussion arose in regard to the increasing num 
ber of deaths reported as due to carbon moin- 
oxide gas resulting from starting automobile 
engines 
recognized as one of general public welfare 


in closed garages. The subject was 
and it was thought that life insurance com- 
panies could perform a service by instructing 
policyholders as to the dangers involved. 

Dr.. Willis H. Hazard, of the New England 
Mutual Life Insurance Company, made an in 
vestigation of the subject and recommended a 
method of “warning” 
to this danger 
now being sent to the policyholders of the sev- 

It is believed that 
will be particularly 
life 
in conserving life. 
the 


policyholders in regard 
by printed notices which are 
eral companies interested. 
this method of 
effective as coming 
companies, 

Dr: 
and dangers of this gas, 


warning 


from the insuranc: 
result 


reporting 


and will 


Hazard, in on character 


said: 

Fumes from the exhaust of an automobile 
or other gasoline engines are poisonous, and 
have often caused death. The danger is due 
to. carbon monoxide. This gas is a product 
of combustion, and it does not exist until the 


engine is started. The degree of combustion 
determines the amount discharged, but even 
under the best conditions, enough is always 


liberated to poison the air to a dangerous ex- 
tent unless ventilation is abundant. Tests have 
proved that the air of a small garage witi 
doors closed will become lethal within three 
minutes. Hence all repairs or adjustments on 
an automobile that have to be made while the 
engine is running must always be carried on 
in the open. 

Furthermore, the danger from th’s and other 
products of gasoline combustion, 
confined to small, private garages; it may and 
does exist in public garages, the ventilation of 


oases, is not 


which is sometimes below the safety point. 
The same is true of stationary engines con- 
fined in buildings and cabins of boats. And 


it must be remembered that the vapor of gaso- 


line itself is poisonous and quite capable of 
causing death. 
Metropolitan Life Writes. Large Group 
Policy 
The Metropolitan Life Insurance Company, 


New York, recently wrote a group life policy 
of $1,600,000 for thirteen hundred employees 
of the Holt Manufacturing Company of 
Peoria, Ill. The policy provides for a gradual 
protection, according to the position held in 
In addition to the benefits de- 
rived from this insurance at a very low rate 


the company. 


per employee, workers will have the benefit of 
the Metropolitan Welfare Division, whose 


29 











Stephen M. Babbit 
President 


HUTCHINSON KANSAS 




















nursing service is available to stricken policy- 
holders. Pamphlets on the proper care of 
various diseases and their prevention will also 
be available to the policyholders. 

The Metropolitan also announces the elec- 
tion of William Ludlam De Bost as a member 
of the board of directors, in the place of the 
late Director Kinnan. Mr. De Bost is presi- 
dent of the Union Dime Savings Bank; until 
recently was the vice-president and directer of 
the Cruikshank Company, one of New York’s 
oldest and largest real estate firms, and is 
known as one of the best iudges of real estate 


in New York city. 





‘Go West 3s: 
ue “Good Advice. = —- 
Mae > 


i? HELENA, MONTANA 
= DD RYO 


won} 4. peda £5), 


~C.— 


We Want a_ . 


GENERAL AGENT 


in this city, the center of rich agricul- 
tural and mineral resources, where the 
inspiring Rockies jag-tooth the sky upon 
all sides, there awaits the opportunity of 
a lifetime for the man who qualifies. I 
is the general agency for one of the old line 
life insurance companies—whose ratio of 
assets to liabilities is greater than that of 
any other large company in the same 
field, and whose insurance in force exceeds 
$125,000,000. 


There is one man whom this company 
wants. He is a good personal producer, 
is of high social standing, financial re- 
sponsibility and capable of earning at 
least $10,000 per year. To this man will 
be given unlimited support in finding 
business and closing it. 





He wil! receive a liberal first } year commis- 
sion, a renewal commission, a collection 
fee, an office allowance and a business- 
development allowance. We have a con- 
tract direct with the home office waiting 
for him. 

Can’t you qualify? Address “HELENA”, 
care THE SPECTATOR. 

Note: We also have an unusually at- 


tractive special contract for good salesmen 
whose experience is limited. 
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W. L. Moody, Jr., President Shearn Moody, Vice-President W. J. Shaw, Secretary 
NINETEENTH ANNUAL STATEMENT OF THE 


Ame rican National Insurance Company 
Of GALVESTON, TEXAS 





ASSETS LIABILITIES 
Ee OCS CC ot er eee $957,573.54 Net Reserve (American Experience Table, 3 and 
Mortgage Loans (First Lien on Real Estate)....... 6,101,583 .63 SION OD eoaicsiohic att ho Me NC oA as GE eee $13,683,716 .00 
COLE TEES [EC a Sea ance ae eine rE 25,000.00 Reserve for Death Loses in Process of Adjustment 
Loans to Policyholders (On this Company’s Policies) 1,655,851 .80 oriadsusted and Unpaid 6c ¢..ecskad eee s oe Yee ee 160,679 .10 
EOS RCRA Re ae erg a ener ee eee 6,128,425.85 Reserve for Taxes and Depreciation............. 133,623 .70 
ROMERES MENT SES URES ete re ete hceic, Vatcas a Cees wie orn eS 1,489,106:.55 Miscellaneous Liabilities. «0.06 56008008 80084 223,398 .24 
Certificates of Deposit (Demand). ............... 2,452 .15 ee es 
emberest Dre anG DCH « ....< ....cscc cece sics swe ee 394,499 82 
Deferred and Uncollected Premiums (Net)........ 307,849.80 Capitallastock:.....vs6 005 aoscs-0 dos $1,000,000 .00 
Due from Other Companies’ Account Re-Ins....... 7,500 .00 Assigned Fund and Surplus........ 1,869,171 .45 
Unearned Fire Insurance Premiums............... 745.35 Surplus Security to Policyholders................. 2,869,171 .45 
PUB TALUR ESE NS ow hoch co cere Rae $17,070,588 .49 TOGA IADNIESs csc sca o ese asic ed oek ees $17,070,588 .49 
Gains Made During the Year Ending December 31, 1923. 
Increase in Insurance in Force............................ $33,579,608.00 
Increase in Admitted Assets..............................- 2,773,964.00 
I INN is i ea nie oo Ae LR Ree e ew eRe Rees 313,347.00 


LIFE INSURANCE IN FORCE $215,037,404.00 
Ordinary Life, Industrial Life and Accident Insurance to Meet the Requirements of Every Insurable Person. 
SURPLUS SECURITY TO POLICYHOLDERS $2,869,171.45 
PAID POLICYHOLDERS OR THEIR BENEFICIARIES SINCE ORGANIZATION, $14,328,720.46 
ASSETS, $17,070,588.49 
GROSS INCOME, PER MONTH, $649,300.00 


OPERATES IN TWENTY-ONE STATES AND THE REPUBLIC OF CUBA 




















On the one hand--- NOW READY 


there’s the life agent whose initial equipment consists " 
of the proverbial “‘rate-book, set of supplies, and a Greater New York Field Annual 
and 


God-bless-you.” 





Then there’s the Peoria Life man. He is first 


given a thorough course of instruction in Insurance Insurance Directory 


and the theory and practice of Salesmanship. 
ONTAINING a complete list of licensed agents 





ee ° 

Then he has policy contracts that embody every ond aumganes Secon: aides bate, ee GD 

attractive feature of modern life insurance. He re- panies represented, etc., in Greater New York (Boroughs 
° a ee ae h of Manhattan, Brooklyn and Bronx; Counties of Nassau, 

ceives a liberal Commission on € business ne Putnam, Queens, Richmond, Rockland, Suffolk and 

writes. An experienced Home Office representa- Westchester). 

tive gives him personal training and help—not only ped hea is itis Ieoemainen Sitnnsettie. Af the United fenton 

. if not the world, and a directory of its interests—Com- 

at the outset, but continuously and at frequent panies, Agents and Brokers (the latter licensed for in- 

intervals thereafter. He knows that he is working dividual companies) is of first importance everywhere. 

with one of the country’s most progressive and No company executive, general agent, or local agent, 

rapidly growing legal reserve companies, and that wherever located, should be without a copy. 

the many desirable openings created by its constant THE INSURANCE FIELD Co. 

expansion are filled from its own agency ranks. Incorporated 


P. O. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 


Is ut curpresmg that Peoria Life iseeitiaaaiad ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 


happy and successful? for $5.00 to cover cost. 
PABIIG, /£2cc014 ets stare) sesheiers) « eistesenetersie’aieietoys:sreleisietateveieletalcieieereretare clair 
Peoria Life Insurance Company le etd ca 








PEORIA, ILLINOIS AE Sila ries cine patie 
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HOME OFFICE—SPOKANE, WASHINGTON 


Licensed in Connecticut, Califor- 
nia, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania, South Dakota, 
Utah, Washington and Wyoming. 


Colorado, Indiana, Illinois, 


TRUE UNCAPHER 
Vice-Pres. and Gen. Mgr. 











“LIFE INSURANCE” 





First Volume of Series to Be Edited 
by R. H. Blanchard 





J. A. MACLEAN IS AUTHOR 





Book Is of Interest Both to Students of 
Business and to Buyers of Life 
Insurance 
The first volume of the McGraw-Hill Insur- 
ance Series now in course of publication by the 
McGraw-Hill Book Course of New York, un- 
der the editorship of Ralph I]. Blanchard of 
the School of Business, Columbia University, 
has been issued. It is entitled “Life Insurance” 
and is written by Joseph A. MacLean, assist- 
ant actuary of the Mutual Life Insurance Com- 
pany of New York. Mr. MacLean is 
qualified by experience and natural ability to 
write upon this subject, and the result of his 
work is an able treatise on the principles and 

practices of sound life insurance. 

The book has been written with the end in 
view of being of value not only to those who 
are making the study and of the 
intricacies and technicalities of life insurance 
their life’s works, but also to those who are 
casually interested in the business of life in 
surance from an educational viewpoint. 

Among the chapters treated are: The assess- 
ment and level premium systems of life insur- 
ance; organization of life insurance companies ; 
mortality 


well 


mastery 


life insurance policies and their uses: 
the reserve and modern 
policy terms; 
risks; dividends, assets, and exposition of the 
annual statement; disability benefits; group in- 
internal organ- 
izat‘on: regulation and taxation: legal aspects 
of life insurance in the United States. 

This book is written in a clear and lucid 
style, and in a manner which can be easily 
read. Explanations and definitions are very 
clear and concise, and at the same time com- 
Prehens‘ve. Students of life insurance, regard- 
less of their degree of training, whether they 


table; premium rates: 


reserve system; selection of 


surance; industrial insurance: 


are field workers or home office employees, 
will find much valuable information in “Life 
Insurance,” so set forth that they will readily 
understand. Particularly interesting chapters, 
in that they treat of comparatively new de- 
partments of legal reserve, life insurance com- 
panies are those chapters on disability benefits, 
group insurance, and insurance on substandard 
risks, These chapters meet a distinct need in 
life insurance literature, and well warrant alone 
the reading of this publication. 

The chapter on legal aspects of life insur- 
ance, written in a layman’s language, would 
alone justify the procurance of this book by 
every agent for his library and daily use. 

Valuable features of this book are its ap- 
pendices, in which there are printed in full a 
copy of the charter of the Mutual Life Insur- 
ance Company of New York, a copy of an 
ordinary life policy, and one of a monthly in- 
come policy, copies of application blanks, in- 
spective reports, and the convention blank in 
full, also a agreement, 
and a concise mathematical demonstration of 
net premiums and reserves. 

Mr. MacLean, who in addition to being a 
practicing and practical actuary is a professor 
on life insurance at Columbia University, in 
his writing demonstrates his unusual ability of 
heing able to impart knowledge in book form 
as clearly and as skillfully as he does from 
the lecture rostrum. 

This book may be procured from The Spec- 


specimen reinsurance 


tator Company at $3.50 per copy. 
L. W. Gross Recovering 
Curicaco, Itt., March 28.—L. W. Gross, vice- 
president of the Security Life of America, 
been ill for some time, is now on 


who has 
the high road to recovery and expects to be 
back in This 
will be friends who 
had been more than ordinarily concerned over 
his cond‘tion. The Security Life, under Presi- 
dent has made rapid 
advancement and is speedily coming to the 


his office within a few days. 


good news to his many 


Gross’ administration, 


Tore. 
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Burt A. Miller Resigns 
(Continued from page 7) 


trom the insurance companies. Indebtedness to 
the lawyer named by Mr. Gardiner is denied 
by Mr. Miller. 

The Insurance Department of the District of 
Columbia has been a storm center for a num- 
her of years. Repeated efforts have been made 
to secure legislation which would give the 
district a modern code and permit of construc- 
tive work by the department, but always with- 
out success, until the present session, when the 
House committee on the District of Columbia, 
ot which Representative Blanton is a mem- 
ber, made a favorable report on the insurance 
hill. A minority report by Representative 
Blanton, details of which will be found in 
another column, was responsible for the latest 
explosion in the insurance department. 

Following Mr. Miller’s removal, T. M. Bald- 
win, Jr., deputy superintendent, took over the 
reins of office and will act as Insurance Super- 
intendent until an appointment is made. Mr. 
Baldwin has applied to the District Commis- 
sioners for appointment to succeed Mr. Miller, 
po‘nting out that his long experience and his 
familiarty with the business of the office pecu- 
liarly fit him for the position and offering to 
resign upon request if he does not make good. 
About a score of applications from other 
sources have already been received by the Com- 
missioners, but it is understood that no haste 
will be exhibited in making an appointment as 
the District Commissioners intend to act with 
care and forthought. 


Virginia to Print New Code 

RicHMmonp, Va., April 1—Owing to a num- 
ber of changes made in various laws affecting 
insurance by the recent general assembly of 
Virginia, it will be necessary for the State to 
publish a revised insurance code. Preparation 
of copy for the code is now in the hands of 
Captain Charles B. Coulbourn, Deputy Insur- 
ance Commissioner, and the copy will be 
turned over to the printer in the near future. 
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- Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 





epee a 
0. Cc. L. BUILDING 

Participating and Non-Participating Policies. 

Same Rates for Males and Females. . 

Double Indemnity and Monthly Disability Income features for _ _—_ | 


Males and Females alike. ADAMS ST. 





Continental 
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Standard and Substandard Risk Contracts, i. e. less work for nothing. | , and) |& rsa ” 
| Nat'l. Bk. || Exchange esa 
” ™ an 
4 UINCY ST. Klas. 
THE OLD COLONY LIFE INSURANCE COMPANY “-—~_® ate 
ed- Illinois 4\6 2 
Col , 
of CHICAGO, ILL. PaE| ge! |] Merchanes | | * 
- Bk. Trust Co. 
B. R. NUESKE, President JACKSON BOUL. a 
The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through iatarance Board 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. Buchenge <- 
\ tade 
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UNSURPASSED GROWTH 


The achievement of attaining over fifteen millions of insurance in force in the first thirty-seven months of its 
organization has not been surpassed by any direct-writing company in the entire history of Life Insurance. 


Dec. 31 No. of Policies Insurance in Force 
1920 90 $272,500 
1921 2,331 $5,764,857 
1922 4,671 $10,161,108 


1923 7,480 $15,117,481 


RESULTS FOR 1923 


Increase Insurance in Force................ $4,956,373.00 
Gross Assets, Dec. 31, 1923.................. 919,282.67 
Increase Gross Assets.................0.200+ 85,905.25 
Net Reserve, Outstanding Policies.......... 246,151.00 
Increase Net Reserve...................005- 128,962.00 
Surplus to Policyholders................... 630,361.55 
Increase Policies in Force........ oe 2,809 


Admitted Assets Equal to Over Three and One-Half Times the Required Reserve 


‘‘We Shall Keep Faith’’ 





United Fidelity Life Insurance Company 
of Dallas, Texas 


D. EASLEY WAGGONER, Vice Pres. & Gen. Mgr. 


D. E. WAGGONER, Chairman of Board 
J. L. MIMS, Secretary & Actuary 


M. H. WOLFE, President 


H. I. GAHAGAN, Vice President W. H. PAINTER, Treasurer & Asssistant Secretary 
HOMER R. MITCHELL, Vice President DR. T. B. FISHER, Medical Director 
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Industrial Unemployment Insurance 


By FRreperick L. 


Consulting Statistician, 


The terminology of unemployment insurance 
is becoming more and more confused by the 
use of the ‘term “industrial insurance” which, 
of course, has no connection whatever with 
unemployment insurance in the more restricted 
sense. What is called industrial unemploy- 
ment ‘nsurance in England is really a provision 
for the payment of unemployment benefits 
through particular industries federated for the 
purpose of providing a larger operating aggre- 
gate. The two most useful publications on 
this aspect of the unemployment discussion are 
a brief address on “Unemployment Insurance 
by Industries,’ by Henry Lesser, president of 
the National Federation of Employers’ Ap- 
proved Societies, published by the London 
Chamber of Congress in 1923, and a treatise on 
“Insurance by Industry,” by Joseph L. Cohen, 
the author of a standard textbook on “Insur- 
ance Against Unemployment,” published a few 
yeas ago. A thorough undestanding of this 
phase of the unemployment insurance problem 
requires, a rather extended knowl- 
edge of the workings of the Unemployment 
Insurance Law of 1912 and as amended and 
considerably enlarged in 1920. It would hardly 
serve a very practical purpose to briefly con- 
sider matters which for a full understanding 
require consideration since there 
is not even at the present time a fair degree 
of unanimity of opinion as to the best method 
likely to achieve the results anticipated. 

Economic RELIEF 
In the earlier discussions of unemployment 
msurance the prevention of unemployment was 
persistently kept in the foreground. Present- 
day discussions, are primarily con- 
cerned with the relief of workmen 
out of employment and the best method and 
means of raising the revenues required for the 
purpose. The situation is hopelessly confused 
by considerations of political expediency since 


however, 


exhaustive 


however, 
economic 





the Prudential Insurance Company of 


HorrMan, LL. 


America 


unemployment insurance in Great Britain, at 
least, and at the present time, is essentially 
a question of practical politics: For the huge 
sums required to provide economic relief for 
about 1,225,000 unemployed workmen have not 
been raised on the basis of the original con- 
tributions, but have been amplified by enor- 
mous subsidies or advanced on the part of the 
British government. What, in other words, 
was assumed to be a system of insurance has 
become an established public relief 
in which the question of adequacy of con- 
tributions has assumed entirely secondary im- 
Many receive so-called “‘un- 
covenanted” benefits, 
which no contributions whatsoever have been 
paid. The future contributions during times 
of full employment have, speaking, 
been mortgaged to provide present security for 
enormous government loans to meet present- 
day expenditures. No insurance would for a 
moment be considered solvent or allowed to 
continue if, as a matter of private enterprise, 
it found itself in the state of confusion in 
which the finances of the British system are. 


form of 


portance. 


which mean benefits for 


broadly 


BritisH EXPERIENCE VALUELESS 
No considerations derived from British 


experience are therefore, likely to have much 
weight with corresponding efforts in the United 
States. There is, in the first place, an almost 
universal trade union background which has 
enormously facilitated the establishment and 
continuance of the British plan. Nor are we 
likely to bring into existence a chain of em- 
ployment offices which form the basis of what- 
ever security the plan presents against whole- 
sale malingering imposition and fraud. 

For private enterprise to enter into such a 
field a number of extremely delicate and com- 
plex questions demand consideration. 
For what is aimed at in an entirely honest sys- 
free from manipulation for ulterior pur- 


prior 


tem, 


poses is the security of every workman against 
the unforseeable possibilities of involuntary 
idleness. Granting that there is a business 
cycle connected with every form of industrial 
activity, and that the combined efforts of in- 
dustry, labor and government aim at a depres- 
sion of this cycle to a near condition of stabil- 
ity, the fact remains that mankind cannot be 
reduced to the status of a working machine. 
EMPLOYMENT EXCHANGES 

Hence every system of unemployment insur- 
ance rests upon so-called employment ex- 
changes which serve the purpose, on the one 
hand, of ascertaining the facts of unemploy- 
ment in individual cases, while on the other 
they provide opportunities for such employ- 
ment as may be obtainable. It is generally 
accepted that such exchanges are absolutely in- 
dispensable for the most economical working 
of an unemployment insurance scheme, how- 
ever otherwise devised. The workman is re- 
quired each day to call at the employment ex- 
change and sign the register giving evidence 
of his physical presence and inability to find 
work. On each day he must be prepared to 
accept such employment as is offered him sub- 
ject to certain conditions, chiefly as to wages, 
suitability of occupation, etc., not inconsistent 
with trade union rules. In practice an im- 
mense amount of difficulty has been experienced 
in meeting the demand, on the one hand, that 
employment opportunities be taken advantage 
of, and the opposition on the other of accept- 
ing employment not suitable, agreeable or ad- 
vantageous in the mind of the workman con- 
cerned. Thousands of such cases have been 
decided by the umpire appointed for the pur- 
pose and there is no more illuminating, though 
more generally disregarded aspect of the un- 
employment problem, than the settlement of 
controversies of this kind. 

In European still 
largely has the position of status, and is dis- 
criminated against on the ground of obvious 
class distinctions, the management of labor 
exchanges in conformity to the foregoing state- 
ment has been possible. But it is utterly un- 


countries where labor 
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FABLES FOR .— 
THE MAN IN THE STREET 


BY WILLIAM ALEXANDER 














3. The Resourceful Raccoon 


*“N-n-no.” 





“What! 


She’s yours!” 


N. B 
series of Insurance Fables in book form. 


.—Contaning important educational hints 7 
Conyright, 1924, 


thinkable that a similar would work 
in the United States, where labor is not sub- 
ject to class distinction, and where freedom 


of action lies within a much wider range. 


system 


For private enterprise, therefore, to con- 
cern itself with so delicate a situation would 
seem to involve the hazards of inexperience 
_which, broadly speaking, have no place in con- 
servative insurance management. It is often 
argued that there is an analogy between un- 
employment and group insurance and that the 
latter might possibly furnish a means whereby 
the risks involved could be assumed in behalf 
of both the industries and the workmen con- 
cerned. Certainly group insurance offers 
enormous possibilities of future development, 
and it is by no means impossible that the risk 
of unemployment could not properly be pro- 
vided for. As I have elsewhere pointed out, 
in a generally accepted sense, unemployment 
insurance is not insurance but a measure of 
social relief not subject to precise calculation 
of adjustment on a basis of contractual rela- 
tions. But if the term “insurance” is elimi- 
nated place thereof, the term 
“industrial depression reserve” is used, the out- 
look for success is very materially improved. 
The latter requires the setting aside of a definite 
sum proportionate to the wages earned each 
year, either through the sole contributions of 
the employer or through the joint contributions 
of employer and employee. Under the former 
the administration is entirely one of corporate 
concern, whereas under joint contributions 
both labor and industry would share in all 
matters of an administrative nature. In prac- 
tice this would be found extremely difficult and 
involve a considerable apparatus 
if European experience can be relied upon as 
a guide. 


and, if in 


bureaucratic 


Granting the latter method of procedure, it 
would be to the employer's immediate interest 





by The Spectator Company, New 


“T should like to marry your daughter,” said young 
Raccoon to old Mr. Possum. 

“Can you support a family >” 

“Yes, I have a good salary.” 

“Any capital laid by>”’ 


“Then if you should die I should have my daughter 
back on my hands—and with twins perhaps.” 

“But I carry some insurance on my life.” 

“How. much >” 

“Fifty thousand dollars.” 
Fifty thousand? 


Bless you my son! 


training of agents, it is intended to publish this 


to reduce employment fluctuations to the low- 
est attainable minimum. Much that bears upon 
this question may be obtained through a critical 
examination of the Hoover report on “Busi- 


ness Cycles and Unemployment,” published 
during 1923. There can be no question that 
the crest or the trough in many a business 
cycle is rather the result of mismanagement 
than of conservative business procedure. There 
are no reasons why workmen should pay the 
price of speculative undertakings in which they 
have small chance to gain, but possibly very 
much to lose. There are no reasons in public 
policy why workmen should not be assured of 
permanency of employment not inconsistent 
with the economic laws which govern business 
generally as conducted on a basis of private 
enterprise. No such enterprise resting upon 
profit can possibly hope to be conducted with. 
out an occasional loss. But the mitigation of 
the losses to the workman through unemploy- 
ment can be materially reduced by an indys- 
trial depression reserve based upon sound prin- 
As thus 
conceived, there would be no necessity. for labor 
no need for a vast system of cer- 


ciples of public and private finance. 


exchanges, 
tification, inspection, supervision, direction and 
control. The workman would receive for 4 
stated period proportionate wages as agreed 
upon at the time of his employment and he 
would have no iurther claim upon the industry 
to whose interest it would be to furnish him 
employment without the least possible delay, 
Such a system would not involve elaborate cal- 
culations, and it would certainly not be sub- 
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Profit Saving Service 


Our National Title insurance policies reduce 
overhead by eliminating the re-examination 
in connection with farm and 
city loans, and also give additional security. 
We shall be glad to explain our plan in detail. 


Ask for our special booklet T. S. 
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Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








ject to the countless opportunities for misun- 
derstandings and controversies inherent in the 
British scheme. 

Such a system would furthermore have the 
advantage of being strictly American and not 


inconsistent with the aims of organized labor 


in the direction of impairing the freedom of 
action in case cf labor controversies. Every 
man when out of regular employment would 
be entitled, say, for six weeks’ support in the 
event of unemployment during which he would 
receive one-half his normal wages. He would, 
however, be expected to return to work at his 
former wages when the firm in question would 
be able to reinstate him. 

A number of such efforts have been made 
in this country to which insufficient attention 


! . . - 
has been given as experimet:ts of great and 


possibly far-reaching value. For the present 
purpose I need only refer to the guarantee 
of regular employment for the Proctor & 
Gamble employees established by the Proctor 
& Gamble Company of Ivorydale, Ohio. This 
company “guarantees full pay for full time 
work for not less than forty-eight weeks in 
each calendar year less only time lost by reason 
of the customary holiday closings, or through 
fire, flood, strike, or other extreme emergency, 
and subject to the following provisions : 


(a) When an employee enters the profit- 
sharing plan after January 1 of any 
calendar year, the company guaran- 
tees to him under the terms and pro- 
visions outlined herein, full pay for 
such of the forty-eight weeks as may 
remain in that calendar year. 

(b) The company reserves the right under 
this guarantee to transfer any em- 
ployee to work other than that at 
which he is regularly employed, and 
to compensate him for same in ac- 
cordance with the following terms and 
provisions : 


1—If the transfer is the result of 
a full or partial shut-down, or 
a temporary cessation of work 
in the department in which he 
is regularly employed, or an 
emergency in the department 
to which he is transferred, it 
shall be regarded as temporary 
and the employee shall receive, 
during such period of trans- 
fer, his regular wage rate per 
hour. 

2—If the cause of the transfer is 
the permanent termination of 


the particular department, or 
the particular job where he 
has been employed, it shall be 
officially recorded as a perma- 
nent transfer and the em- 
ployee shall receive the wage 
rate which prevails for the 
work to which he has been 
transferred. 

(c) The company reserves the right to dis- 
charge any emplovee at any time and 
for any cause, and further reserves 
the right to terminate or modify this 
guarantee in whole or in part at any 
time after serving six months’ notice 
to that effect. 

| have given the foregoing provisions in full 

is an indication of an American method of 
solving the unemployment problem consistent 
with the principles of non-government inter- 
ference in matters strictly of private concern. 
It requires, however, to be said in addition that, 
while under the foregoing guarantee the em- 
ployees are assured of regular work and _ in- 
come, they also receive profit-sharing dividends 
10 per cent and running to 20 
per cent of their wages each year. Further- 
more, the employee may accumulate with but 


heginning at 


little effort on his own part an investment from 
receive the regular dividends 
Proctor & Gamble Company’s 
The foregoing agreement or 


which he will 
paid upon the 
common stock. 
understanding takes effect May 1, 1924, super- 
seding a previous but similar agreement of an 
earlier date. 

For want of I cannot enlarge upon 
the plan of profit-sharing dividends for em- 
ployees through stock ownership inaugurated 
by the Proctor & Gamble which 
forms an important supplementary considera- 
tion of the foregoing guarantee of employ- 
ment. In every way this plan is vastly superior 
to any system of unemployment insurance in- 
augurated by a European government and pri- 
marily as a relief measure in place of an ob- 


space 


Company, 


noxious poor law. 

The practical difficulty of introducing such 
a plan through a co-operation of insurance com- 
panies is, in the first place, that the larger cor- 
porations would no doubt prefer, as in group 
insurance, to carry their own risk while, sec- 
ond, transactions with many small concerns 
would soon involve the contracting company 
into many difficulties of an extremely delicate 
It is probably safe to say that most 
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nature. 


of the unemployment which is a matter of cur- 
rent experience arises through small corpora- 
tions or individual rather than 
through large industrial units. But the diff- 
culties in practice might be overcome through 


employers, 


an efficient office organization primarily con- 
with the such incon- 
sistencies as might arise. 

But much weightier than the foregoing are 
the problems of labor policy which might arise 


cerned adjustment of 


if insurance companies were to take to regu- 
lating and stabilizing the labor market through 
some system of employer’s unemployment in- 
surance or through the operation of an em- 
ployer’s industrial depression reserve. It re- 
quires no extended reading of the treatise on 
business cycles and unemployment to convince 
the dispassionate student of the subject that 
it is more than a matter of business economics 
that lies at the root of the unemployment ques- 
tion. But insurance has solved so many prob- 
lems which were considered hopeless that the 
possibility of a striking innovation in this direc- 
tion is certainly deserving of most thoughtful 
consideration. 


Keep Up the Gait 

Keep your December underwriting gait. 

This will need our “Too Busy” leaflet, that 
gets into the office of the man you would reach 
when you cannot get there. 

Just try it, and you will always use this won- 
derful business-getter. 

Send for sample. The Spectator Company, 
35 William street, New York. 
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Some Thoughts on Life Insurance Conservation 


By Otis HANN 


President, The Otis Hann Company, Inc., Chicago, Ill. 


Just at this time a review of the leading insur- 
ance journals will disclose many papers on the 
This 
might better be reversed, considering conserva- 
tion; then lapses. 

It has been my privilege, and that word is 


questions of lapses and _ conservation. 


used advisedly, to meet personally many thou- 
sands of policyholders during the past twenty 
years in the work of reinstating or rewriting 
lapsed policies and rearranging those in force, 
and to listen patiently and carefully to the criti- 
cisms, complaints and reasons given for lapsing, 
or intention to lapse, and it is not a matter of 
surprise that of dollars been 
wasted, squandered and actually thrown away 
by policyholders. 


millions have 
These lapses will continue 
until such time as the cause is recognized and 
a logical and scientific remedy applied. 

It is becoming quite the fashion to seek this 
cause at the source, the agent, and many valu- 
able articles have been written and given wide 
circulation regarding the better training of the 
agent, better agents, better supervision by gen- 
eral agents or managers, etc. 

Many training schools are being conducted 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 











and principalled by men of broad and success- 
ful field experience, and the agents have been 
taught, trained, implored and instructed to “size 
up” the prospect, look at the case from all 
angles, and then properly “fit the case” in an 
effort to place the business on a basis of stabil- 
ity and continuity. 

A great deal of the blame has been placed on 
the field force because, it is said, this may not 
have been done in the past, and the heavy 
This 
may be true to a large extent and more particu- 


lapses have been thereby accounted for. 


larly as regards first-year business, lapsing at 
the second year. 
However, all of the lapses and surrenders do 





as 








Otts HANN 
Otis 
Chicago, Ill. 


President, The Hann Company, Inc., 


not come at that particular period, and it may 
be that the home office has been equally at fault 
with the agent who has struggled bravely to 
place the business, in that it has not co-operated 
with him, in the broad sense of the word, to 
In other words, 
all life policies, being mathematical equivalents 


keep the business on the books. 


to the company, has the home office extended 


every possible courtesy, within actuarial and 


medical science and rules, to help the agent to 
“help the insured” over a “rough place in the 
road” and thus avoid many lapses? Has the 
company realized, as the agents have, the ever. 
changing conditions of the policyholders, th 
financial “ups and downs” and the reasons why 
the larger percentage of all policies written be. 
come, at some time, sooner or later, Misfits? 
Has the company co-operated with the agent 
and offered real relief, and has it been willing, 
in justifiable cases, to in some manner com, 
pensate the agent for his efforts to hold the 
business, in some way? 





Sanaa 


It is noticeable that many companies are | 
now devising ways and means to that end and | 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield 33 Illinois 
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SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 
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LIFE 


is being cut, and this will, in 
my opinion, result in a decreased lapse ratio, 
more enthusiasm among agents and a_ better 
morale, in all departments, as a full sense of 
equity and fairness, permeating throughout the 
entire plant, from top to bottom, can have only 


one result—a more as : 
waste, better agents and a satisfied clientele. 


much red tape 


successful business, less 


As the older business becomes “infected” the 
remedy should be immediately applied, and this 
‘nfection is early discernible to alert officials if 
trained for that work. Temporizing is hazard- 
it requires drastic measures administered 
tly, and it has been proven much easier 


ous: 


promp L 
to save a policy than to revive a dead one. 


The policyholder who is “in wrong,” or be- 
comes so, is a source of annoyance: is not a 
booster for but a stumbling block to the agent; 
causes him loss of time overcoming competitors’ 
misrepresentations ; argument ; uneasiness, and, 
usually, the loss of the business. This must be 
replaced, at further loss of time, and cost, to 
everybody concerned. 

Many peculiar situations have arisen in the 
readjustment of policies and it has been found 
that many of the older policies have become 
misfits on account of the changing conditions 
referred to. Many people who bought ordinary 
life have prospered beyond their original ex- 
pectations, while many who took the higher 
priced forms are now unable to maintain them, 
and both are potential lapses, which could be 
served, promptly and properly, with due re- 
gard for “selection.” However, as a group 
proposition, this question of selection is neg- 


ligible. 
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Again, many policies are to the layman a 
puzzle, fearful and unintelligible, and these 
lapse. A simplification of policy forms would, 
no doubt, tend to decrease lapses. 

Generally speaking, it is my opinion that the 
lapse ratios on first-year business will now show 
a very marked decline, attributable to the in- 
tensive training of officials and solicitors, sales 
bureaus and the vast 
amount of valuable propaganda being furnished 
the field forces, coupled with the simplification 
of policies, and the better type of agents em- 
ployed, and that the lapse ratios on old business 
will show a marked betterment if ways and 


congresses, research 


means are devised to administer treatment to 
it, by letting down or “loosening up” of old 
and obsolete rules, which do not meet present 
conditions, never dreamed of when such rules 
were made. There are many financial and other 
changes during the course of a human life, and 
until these are recognized and the conditions 
met, it must be expected that many old policies 
will lapse, the holders will buy elsewhere, either 
what they want or need or what some agent of 
another company makes them believe is “better,” 
and this creates a feeling unfavorable to the 
original company, and a loss to the agent and 
to the policyholders in practically every case. 
All of which seems to be without reason. If 
the agent would keep in touch with these pol- 
icyholders and report promptly to his company 
the unfavorable conditions 
cases, the company could easily, and would no 
doubt gladly, offer proper relief, and not lose 


surrounding the 


the business. The right esprit de corps, proper 
spirit of confidence between agent and company 
and a disposition on the part of the company 
to really help should result in great good and 
the saving of millions of dollars to that class 
of policyholders who have heretofore, and will 
continue to have, their insurance rewritten, and 
again written, by some other agent, each time 
at a loss to all. 

Through this “complete co-operation” the 
work of twisting from one company to another 
would eventually cease and become a lost “art” 
for lack of material to work on. 

The lapses of first-year business will decrease 
in the same degree that the agents are trained 
in the higher ethics of the business, and the sur- 
renders will decrease in proportion to the scien- 
tific demonstration of a desire on the part of 
companies to be of real assistance to policy- 
holders, not by making their burden heavier, but 
lighter, in times of need or distress. Few pol- 
icvholders surrender through a desire to lose 
more often through necessity, and 
much of this could be avoided. 


something : 


The Future of Life Insurance 

Though we do not essay the role of a 
prophet, we do venture to say that life in- 
surance is destined for development far beyond 
the vision of most of us. 

A comparatively few years ago it was hardly 
foreseen that total and disability benefits in poli- 
cies would be the rule rather than the excep- 
tion; that life insurance would be availed of 


to protect business: to protect large groups of 


E leed 


J/ 
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Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 
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St. Louis, Mo. 











North American 
National Life 
Insurance 


Co.. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal 


tracts. Our Disability Clause is 


General Agency Con- 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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Life Agents Must Be Students 


[To the Editor of THE Spectator] 


and so on, as to many other pres- 


employees ; 


ent-day features. 

Still, some forms of protection, which more 
fully protect those whom intended to provide 
for, have not been availed of to the extent which 


the forms merit, viz.: Continuous monthly in- 


come, and similar policies, the proceeds of 
which replace, in ideal manner, the earnings 
upon which the beneficiary had been entirely 
dependent. 


minimum rates of premium, maximum insur- 


Again, forms which provide, at 


ance adjusted as the reed for insurance re- 
duces, as it does at the oldest ages, are almost 
neglected. 

It is conceivable that, in the future, the pub- 
and secure itself 
loss from the many and increasing hazards to 


lic will more more against 
which it is exposed, transferring more com- 
pletely the responsibilities to the insurance 
organizations which, by their nature, distribute 
the losses equitably among the large number of 
people who constitute those organizations. 

It is also conceivable that, in the future, poli- 
cies will be devised so that the premiums pay- 
abie will be automatically adjusted to fit the 
changes in the insured’s income, and the amount 
of protection automatically adjusted to cover 
changes in his earning power and in his re- 
sponsibilities. 

The agent of the future must be the trusted 
prospect, of the 
ready, not only to fit the 


adviser of the insured, and 
of the beneficiary ; 
policy to the responsibilities of the insured and 
to the needs of the beneficiary, but to demon- 
strate to his prospects that they can carry the 
required amount of protection. 

The agent of the future must be the intelli- 
gent observer for the insurance companies; he 
is the one who comes in direct contact with 
the public, and is the one who must sense the 
real needs of the public. should 


sane and 


Those needs 
be reflected by sound recommenda- 
tions to the companies 

To take his place as an effective force in 
the future developmem, the agent must be 
fully cognizant of the true functions and of 
the structure of life 
ance. He must be trained—trained in the 
fundamentals—in order to render fullest 


vice and to earn fullest compensation. 


the soundness of insur- 


ser- 


“The Essence of Life Insurance,” by Wil- 
liam Breiby, F. A. S., member of the firm of 
Fackler & Fackler, consulting actuaries, sup- 
plies, in the most comprehensive and lucid 
form, the foundation for the proper training 
of the agent. Published by The Spectator Com- 
pany, $3 per copy. 


The Negative State of Mind 

We have all read concerning the negative 
state of mind: we have all been informed by 
printed page that it is 
for the average human 


means of the only 
human nature 
to look with disfavor upon any commodity, 
service, or idea which is presented for his 


purchase. This constitutes the resist- 


heing 


“sales 


ance” wh‘ch must be overcome in approximately 
80 or go per cent of sales which are made. 
In order to be a real success in our business, 


WY es 


In my humble opinion there is no business 


in America which would have tolerated as 
many salesmen with lac!: of knowledge, or will 
ineness to learn, as has the life insurance busi- 
ness. 


Any 


can see 


one who is at all observant, however, 
that it is 
inefficient or 


I:ven though the companies 


going to be increasingly 


harder for the lazy to remain 
in the profession. 
themselves were not taking firm steps to eradi- 
cate the objectionable type (which they fortu- 
public would, 


nately are doing), the buying 


service, tying up the business jp 


for rendering 2 
friendship. 


their towns with cords of 


Every life insurance agent should be care. 


ful to read, from week to week, life insurance 
news and information as printed in a high-class 
journal like Tne Spectator, and especially 
should he study the life insurance educational 
matter contained in your paper. 

He should also be a student of life insur. 
ance textbooks and works of insurance refer- 
ence, so as to keep well informed regarding the 
There are several 


progress of the business. 
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DO You EVER 


through a process of elimination by starvation, 
accomplish that end. 

The public is studying life insurance, since 
it is putting more and more of its savings into 
the institution, and the day has passed when 
one could seize a rate book, get a smattering 
of its contents and pass for a veteran in the 
business. 

The “gypsy” life insurer is also finding it 
more difficult to float over the country and skim 
the cream. Studious local agents are, through 
the very fact of their residence and records 


a representative must have the faculty of not 
tak’ng a “No” seriously, and furthermore he 
must have the ability to prolong and interview 
after the “No” has been received. And this 
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STUDY YOURSELF OR YOUR PROFESSION! 


valuable books of instruction in the art of i 
surance salesmanship which he should not fail 
to read. 

A salesman who attends to his daily duties 
in a haphazard manner, without making every 
effort to educate himself in a better knowledge 
of the business from day to day and week to 
week, has no place in the insurance field. 


Yours very truly, 


Marvin C. MOBLEY. 


Shady Dale, Ga., March 29, 1924. 


—— 





can only be done successfully by ingenuity, 
diplomacy, or by the study of the various 


ways in which a “No” and a negative attitude 
‘can be disarmed.—The Pelican. 
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Disability Benefits 
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See the new low Rates, 


JOHN F. ROCHE, 
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The 
Manhattan Life 
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British Life Assurance Developments 


(I*rom Our London Correspondent) 


Life assurance, in one form or another, offers 
undeniable advantages to all classes of the com- 
munity ; but its appeal is more forcible in some 
directions than in others. To the young mar- 
ried man, for instance, it affords as a rule 
ereater attactions than it does to the bachelor. 
To the former it is, indeed, in every sense a 
necessity: to the latter it is at least a step 
in accordance with the dictates of prudence 

-but the arguments which carry weight with 
a single man are, of necessity, somewhat 
different from those which apply in the 
other case, and life assurance offices have 
recognized this fact. [or example, some three 
vears ago one of our leading companies brought 
out a pol’cy having special reference to the 
point of view of the unmarried man, the prin- 
cipal feature being that it covered an assur- 
ance payable at death provided it occurred after 
the first five years from the date of taking out 
the policy, the premiums being payable through- 
out life; but the option was given of convert- 
ing the contract at the end of the first five years 
into either a whole life policy with premiums 
ceasing at a selected age or an endowment 
assurance, the premiums remaining unaltered 
and the sum assured being adjusted according 
to the option selected. There was a further 
option of conversion to a paid-up whole life 
policy; and a provision for the return, with 
interest, of all premiums paid after the first 
year, in the event of death, or surrender of the 
policy, during the first five years. The attrac- 
tion put forward was that a larger sum 
assured could be obtained from this form of 
policy than would result from a premium of 
like amount if the effecting of the policy were 
deferred until the assurance had become a 
pressing necessity. Ordinarily, no medical 
examination was required, and the policies 
were “without profits.” 


BACHELOR PoLiciks 

The latest development in the direction of 
a bachelor policy is a scheme just launched by 
the Royal Exchange Assurance, which it is 
believed discloses some unique features. The 
prospectus quotes annual premiums to provide 
a sum of £500 at the end of a stated period— 
which period gradually decreases in length as 
the age at entry rises—with the option of con- 
verting the policy within three months after 
marriage into a whole life assurance for £1000, 
carrying a guaranteed reversionary bonus of 
£25 per annum unt'l conversion and participat- 
ing in profits at the declared rate thereafter. In 
illustration of the actual 
scheme, the following example is given: <A 
man aged twenty-three next birthday pays an 
annual premium of £20:16:0; if he marries 


working of the 


when he is thirty-two, say, he has a life insur- 
ance policy, providing £1250 (£1000 sum 
assured, plus £250 bonus) for the immediate 
protection of his wife and participating in 
future profits; while, should this protection be 
unnecessary, or the life assured remain single, 
the policy matures when he is forty-two and a 


39 


sum of £5c0 becomes payable, which represents 
a return of all the premiums paid accumulated 
at. compound interest. Other interesting points 
are: (1) On production of a marriage cer- 
tilicate within three months of marriage, and 
at the request of the life assured, the policy 
automatically provides life assurance cover, no 
matter what the then state of health ot the 
life assured may be—a feature which gains 
in attractiveness by reason of the fact that 
when the original contract is taken out medical 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 














One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $3,750,000. In- 
surance in force $111,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 
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examination may, under normal circumstances — ies 
and where the sum assured does not exceed | 4 NOT t S [| | ‘€ Alum 
£2000, be dispensed with. (2) Should circum- | OW INQ (@) eC n Ss LU a) nce | Sc 
stances other than marriage create a necessity elf = ae 
for life assurance cover, the corporation will 7LBY WILLIAM ALEXANDER. | Th 
be prepared to consider conversion on produc- : Jnsur 
tion of evidence of continued good health. (3) 3. Misfits not need and could not afford to buy an of be 
All premiums paid are returnable in the event Not long ago a certain young man, who Inheritance ‘Tax Policy. the fi 
of the death of the life assured before con- shall be nameless, read a book on salesman- A man whose capital was invested wholly * 
eminent “ A surrender value of all pre- ship, and, concluding that he knew it all, in stocks and bonds took no interest in mort. oa 
Se ee hen year's premitim, “started out in the firm belief that he would gage insurance. Th 
accumulated at 3 per cent compound interest, : h - f ; | 
ieam-aMedaction oF 754 per cect, is euaran- have instant success. . The  ex-president of a manufacturing gett, 
teed before conversion. (5) The bonus added Among other things, he had been informed company, who had retired from business, tiona 
to the policy on marriage is guaranteed at the that there is a particular policy that meets showed no interest whatever in Corporation places 
rate of £2:10:0 per cent for each year’s pre- every insurance need. So he was deter- Insurance. ri 
— paid—which bonus may be surrendered mined to offer explicit advice. The follow- It is true that a certain millionaire was nate 
for cash immediately on conversion. eae ‘ é ; ; ; stav 
ing is a selection from his failures: induced to take a small term policy; but a Sapp 
A wealthy broker refused to insure for clerk whose expenses were in excess of his mille 
Beokstaver Agency Holds First Instruction the benefit of his wife, who was suing him earnings flatly refused to invest in a Ten homa 
T. — seentnne for divorce. Year Endowment. “ 
= ’ ° ° ° . P nn 
ainigpaeealigacienl agency of the A childless widower could not be inter- So this young man stopped trying to = 
Travelers Insurance Company in New York : : + h h | “ef lick di d cities 
city, held che Gret of a series of instruction ested in a policy to put his son throug place mis t policies, and is now endeavor. saline 
meetings in the assembly room of the New College. ing to obtain a salaried position in the office Dott 
York Press Club this morning. The gather- A man who was dependent on relatives of a corporation that manufactures talking uates 
ing, which met at 8:30 a. m., in order not to for support admitted frankly that he did machines. throu 
detract from the working day, was largely at- — 
tended and the entire time was devoted to a Copyright, 1924, by The Spectator Company, New York. 7 taacemm ie Fran 
discussion of the origin and foundation of part of March. The agents then signified agents in canvassing for new applications; and 
the life insurance business. their desire for such sessions and accordingly while they are for the benefit of members of Th 
This series of meetings is the outgrowth they were arranged. The talks at these meet- the Bookstaver agency, any individual inter- actua 
of a vote taken at the Bookstaver agency ng will deal with the problems of the busi- ested in life insurance has been invited to be anno 
luncheon which was given during the early ness and with the difficulties encountered by present. office 
; — ae. cated 
oe ciatic 
agen 
the 
Th TT di Li fron 
é Guardian Life Insurance Company aug 
OF AMERICA extra 
bre 
Established 1860 under the Laws of the State of New York = 
of tl 
The continued progress of the Company “ 
during 1923 is shown by the following figures , TI 
from the 64th Annual Statement; ae 
° num! 
Paid-for Business, 1923........... .$43,772,689.00 = 
An increase cf $8,350,196. pri 
Insurance in Force, Dec. 31, 1923. .228,479,842.00 deat! 
An increase of $22,169,042. the 
Adenbtted Assets.................. 45,339,283.55 I C - 
lam 
WNMMties........<:.s002c-20: _.. 39,423,508.34 hnsurance Uo, a 
. . i T 
Surplus and Dividend Fund....... 5,915,775.21 ; 
An increase of $150,524.94 INDIANAPOLIS “ 
Dividends to Policyholders Appor- ‘a 
tiomed for 1924.................. 1,797,518.34 “4 
An increase of $317,008.96 pea blished 1896 J I 
eeoon = = WIT, 
‘ : : . bert 
For information concerning Agency opportuni- ye 
ties, address: HERBERT M. WOOLLEN dire 
T. LOUIS HANSEN, Vice=President PRESIDENT nati 
posi 
Home Office: 50 Union Square, New York : 
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THE DOTTED LINE 
Alumni Association of Life Insurance 

Schools Publishes Quarterly Period- 

ical for Members 

The Alumni Association of Approved Life 
Insurance Schools, the national body made up 
of various local organizations, has published 
the first issue of a quarterly paper to be known 
as “The Dotted Line.” The issue is dated 
March, 1924, and is edited by Josephine B. Lin- 
coln of Oklahoma City, Okla. 

This association, of which George H. Dog- 
sett, Boston, is president, has divided its na- 
danal membership into five areas and_ has 
placed them under the charge of regional vice- 
presidents who were appointed as _ follows: 
Area No. 1, New York city, Jos. D. Book- 
staver, Travelers; Area No. 2, Baltimore, Earl 
Sapp; Area No. 3, St. Louis, Donald D. Low- 
miller, Continental Life; Area No. 4, Okla- 
homa City, Russell L. Northwestern 
Mutual Life, and Area No. 5, Los Angeles, 
John H. Russell, Pacific Mutual Life. The 
cities named are the headquarters for the areas 
indicated. The association’s new organ, “The 
Dotted Line,” will carry news of the grad- 
uates of the various life insurance schools 


Law, 


throughout the country. 
Frank J. Haight Opens Branch Office in 
Omaha 

The firm of Frank J. Haight, consulting 
actuary, with headquarters at Indianapolis, has 
announced that it will shortly open a branch 
ofice in Omaha. The new office will be 1lo- 
cated in the Omaha Loan and Building Asso- 
ciation Building, and will be under the man- 
agement of Arthur Haight, former actuary of 
the Insurance Department of Iowa. Aside 
from the fact of the great demand of the 
augmented clientele in the Middle West, the 
extraordinary success of the Des Moines 
branch, evidenced even in its incipiency four 
years ago, was a large factor in the building 
of this plan. 

Changes in Northwestern Mutual Life 

The Northwestern Mutual Life Insurance 
Milwaukee, Wis., 
number of changes in its staff. 

F. G. Fassell and J. D. Maynard are two 
new assistant actuaries. Following the recent 
death of James F. Atkinson, senior member of 
the firm of James F. and William F. Atkin- 
son, general agents in Brooklyn, N. Y., Wil- 
liam F, Atkinson has been appointed general 


Company of announces a 


agent to succeed the partnership. 

Theodore von Rolf, general agent of the 
company in Nevada and Arizona, has retired, 
due to ill health. Flavel L. Wright, for the 
Past ten years general agent at Harrisburg, 
Pa., has been appointed to succeed the late W. 
J. Fischer as general agent at St. Louis, Mo. 
Mr. Wright's successor in Harrisburg is Her- 
hert L. Smith, of Parkersburg, W. Va. 

Dr. Lawrence G. Sykes, assistant medical 
director of the company, has tendered his resig- 
nation, to take effect May 1, in order to take a 
position as medical director of the Connecticut 
General Life of Hartford, Conn. 





IN PRESS 


THE ESSENCE OF 
LIFE INSURANCE 


By William Breiby, F.A.S. 


Associated with the firm of Fackler 
and Fackler, Consulting Actuaries, 
of New York City, one of the oldest 
and best known actuarial firms in 
the United States. 


Basic Principles Clearly Explained. 
Only a Knowledge of Simple Arith- 
metic is Needed to Understand 
Demonstrations. 


This Valuable New Book Contains 
Definitions of Commonly Used 
Words and Phrases, and Chapters 
Devoted to 


THE FUNCTIONS OF LIFE INSUR- 
ANCE AND HOW PROVIDED; 
KINDS OF LIFE INSURANCE POLI- 
CIES; BASIC PRINCIPLES; CALCU- 
LATION OF NET PREMIUMS AND 
RESERVES; PRACTICAL OPERAT- 
ING FUNCTIONS; LEGAL RESER- 
VES OTHER THAN FULL NET 
PREMIUM RESERVES; LIFE IN- 
SURANCE POLICIES; ADDITIONAL 
BENEFITS; OTHER EXTENSIONS 
OF SERVICES; COMMENTS ON 
CERTAIN FEATURES OF THE BUSI- 
NESS; MORTALITY TABLES AND 
FUNCTIONS DERIVED THERE- 
FROM; HINTS TO AGENTS. ALSO 
NUMEROUS TABLES. 


PRICE, in Cloth Binding $3. 


Discounts on quantity orders 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 
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LIFE AND CASUALTY COMPANY’S 
CHANGES 
I. E. Richardson Appointed Assistant Su- 
perintendent—Other Shifts Made in 
the Field 
The Life and Casualty Insurance Company 
of Tennessee, Nashville, has 
announced important changes in its field force, 


located at 


which are effective immediately. I. E. Richard- 
son, one of the leading agents in the Louis- 
ville section of the company’s activities, has 
been appointed ass‘stant superintendent of that 
district. Mr. Richardson’s promotion was 
earned by his efforts in soliciting new business 


and his active canvassing of difficult prospects. 


Another agent who has been made assistant 
superintendent in his district is Charles Hart- 
ley of the Nashville life district. Mr. Hartley 
was one of the leaders in the ordinary depart- 
ment during the past year and his promotion 
comes as a recognition of his success. W. M. 
Mynatt of Jackson, Tenn., who was temporarily 
out of the Life and Casualty’s organization has 
rejoined the company and was placed in the 
ranks as assistant superintendent of the Cov- 
ington, Ky., district. 

L. A. Currey, superintendent of the Mobile 
district, has been engaged in a drive for new 
business in which every agent in his section 
took part. The drive was very successful and 
reflected much credit on the work of this super- 
intendent 


Handy Guide Continues Pace 

(Continued from page 4) 
terminal reserve values on ten and fifteen-pay- 
ment ilfe policies and the ten, fifteen and 
twenty-year endowment policies on the modi- 
lied preliminary term basis (Illinois Standard) 
American Experience with interest at 314 per 
cent. The net annual premiums and reserve 
values for $1000 on the twenty-payment life 
and twenty-year endowment types of policies, 
with the first year full preliminary term and 
modified preliminary term on the American 
Experience basis, with interest at both 3 and 
3l4 per cent; also for whole life policies on 
the preliminary term basis, modified by the 
New Jersey law of 1920, and reserve values 
for ordinary life, twenty-payment life and 
twenty-year endowment policies, according to 
the Select and Ultimate table, 3 and 3% per 
cent are given. 

The Handy Guide also contains new rates, 
values and policy forms issued since the pub- 
lication of the 1923 edition. 

The Handy Guide is clearly printed on thin 
Bible paper, is excellently bound in flexible 
cover, so as to lie flat when opened, and, 
although it contains over 1660 pages, may be 
carried in the coat pocket. 

The price of the Handy Guide is $4 per copy, 
or $4.35 if thumb-indexed. 

‘very life insurance manager and agent 
should have a copy of the Handy Guide always 
at hand for quick reference. It is highly rec- 
ommended and appreciated by thousands of life 
insurance men, many of whom have used the 
successive annual issues through long periods, 
and would feel lost without this standard work. 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 


EE eer nae $12,725,862.88 
New Insurance Paid for 1923...... 35,617,146.00 
Paid for Insurance in Force Decem= 


REE she ce evevn vescensndd 108,687,711.00 


The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up- 
to-date in every respect. Our Substandard Depart- 
ment has broadened our already excellent service to 
our agency organization. We wish to establish ten new 
general agencies. If you are interested write to us. 


Address: E. G. SIMMONS, Vice-President and 
General Manager, New Orleans, U. S. A. 


1857 1924 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 























WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company © 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 

JOHN W. DRAGOO, Secretary 


























INCORPORATED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 

ly or quarterly, and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1923. 
OT eee a neh a ee ee $36,916,613 .75 
RENIDNSNENNR ES te Sect Nei ete re iine stake Ac yeu ey see eet 32,373,207 .24 
Capital and Surplus.. Pe i 4,543,406 .51 
Insurance in Force. . .255,168,568 .00 


Payments to Policy arnae earns atach sje .. 2,696,034 .43 
Total Payments to Policyholders since Organiza- 
NR Ney SI Ne IC ee este hoa ei a $32,747,895 .35 


JOHN G. WALKER, President 


Organized Sept. 1, 1817. Incorporated March 27, 1820 
Charter Perpetual 


SO | ae ae A ere re errs $1,000,000 
PUNO ara ai wls la. scara, crecaiaisatis we oes e CORES 16,569,962 
Reserve and other Liabilities. .......... 10,497,543 
UNE 5g oo oie icccieieie: 6: 0:0 4.000:6 0106-6 050 5 072,419 
Surplus to Policy Holders. ............. 6 072,419 


E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasweer. 
R. N. KELLY, JR., Assistant Secretary. 


FIRE ASSOCIATION of Philadelphia 





BALTIMORE LIFE INSURANCE COMPANY 


BALTIMORE, MD. 
WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 












































Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 
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AUTOMOBILE 

Loss appraised under automobile theft pol- 
icy without notice to insured set aside ex- 

cept where experts are selected or hearing is 
per By insisting upon validity of the 
award both before and after the suit, defend- 
ant waived informality in proof of loss and 
the right to another appraisal. 

Plaintiff's automobile insured against theft 
was stolen. The insurance policy provided for 
an appraisal by three disinterested persons, one 
by the assurer, one by the assured and the two 
to name a third. This was done and the three 
appraisers met without notice to the assured 
and determined plaintiff's loss to be $600. The 
plaintiff sued to set aside the award on the 
ground that he had no opportunity to present 
his case to the appraiser and to recover his 
actual loss. The amount of loss was deter- 
mined by a jury to be $1200 and the court then 
set aside the award and directed judgment to 
be entered in favor of plaintiff for the sum 
of $1200, the amount of loss as fixed by the 
jury. Defendant appealed. 

Held that in appraisals under insurance poli- 
cies, the insured is entitled to be present and 
to have an opportunity to present his evidence. 
Defendant, however, claims that this case falls 
within an exception to the rule; 1. e., where 
persons are selected as appraisers because of 
expert knowledge and skill possessed by them 
and it is clear that both parties intend to rely 
upon their personal knowledge, investigation 
and judgment. Here, however, two of the ap- 
praisers had never seen the automobile and 
could therefore only act upon information given 
The owner in the case should 
to present evidence 
The plaintiff did 
a hearing and actually in- 
tended to be present but was not given an op- 
portunity. The appraisal will therefore be set 
aside. 

The technical objection is now made that the 
It was accepted 


them by others. 
have had an opportunity 
as to the value of his car. 


not waive notice of 


proof of loss was not verified. 
and retained by defendant, however, 
objection and an appraisal was had on the 
assumption that it was sufficient. No objection 
can be maintained now in this regard. 
Defendant claims that it is now entitled to a 
second appraisal. However, the defendant has 
at all times insisted on the validity of the first 
award, 


without 


In such a case, where the award and 
appraisal has heen set aside, a recovery for 
the loss was proper without requiring a new 
appraisal. Insurer's conduct clearly amounts 
‘0 a waiver of the right to a new appraisal. 

The jury’s verdict is also attacked as exces 
7, in that it was for $1200, the face of the 
policy. However, the defendant was correctly 
informed as to the model of the car, the fac- 
tory price and the price paid by the plaintiff. 
Defendant insured the car for $1200 and ac- 


cepted a premium on that basis. The jury can- 


— 


not be criticized for finding a value upon which 
the premium. was accepted. 
Judgment affirmed. 
Dufresne vs. Marine Ins. Co. 
Minn.), 196 N. W. 560. 


(Sup. Ct. of 


FIRE 


Notice and oral consent to sell property 
does not estop insurer from setting up viola- 
tion of policy. 

The policy of fire insurance contained the 
following stipulation: 

“Unless otherwise agreement 
endorsed hereon or added hereto,” it “shall be 
void, if any change, other than by death of the 
insured, takes place in the interest, title or 
possession of the subject of insurance (except 
change of occupants without increase of hazard) 
whether by legal process or judgment or by 
voluntary act of the insured, or otherwise,” 
and where it is expressly provided in the policy 
that it is made and accepted subject to such 
“together with such other provisions, 
conditions as may be indorsed 


provided by 


stipulation, 
agreements, or 
hereon or added hereto, and no officer, agent 
or other representative of this company shall 
have power to waive any provision or condition 
of this policy except such as by the terms of 
this policy may be the subject of agreement 
indorsed hereon or added hereto, and as to such 
provisions and conditions no officer, agent or 
representative shall have such power or be 
deemed or held to have waived such provisions 
or conditions unless such waiver, if any, shall 
be written upon or attached hereto, nor shall 
any privilege or permission affecting the insur- 
ance under this policy exist or be claimed by 
the insured unless so written or attached.” 
The assured gave notice to the local agents 
of the insurance company that he had sold and 
transferred the property covered by the policy. 
The company’s agents orally consented to the 
sale and transfer and orally promised that the 
would be transferred to the buyer of 
the property. Held that this promise was not 
binding on the company and it was not estopped 
action that 


pe licy 


from setting up as a defense to the 
the assured in violation of the terms and con- 
flitions of the policy had in fact sold and trans- 
ferred the property to another party. 
Judgment for defendant on demurrer affirmed. 


Bruce vs. Savvannah Fire Ins. Co. (Court of 


\ppeals of Georgia, Division No. 1), 120 S. F. 
Rep. 10. 
Where damages under a fire insurance 


policy are ascertainable, interest may be 
added from the time insurer should have 
satisfied the claim. 

The defendant issued a fire and theft policy 
to the plaintiff on a Marmon car. The car was 
alleged to have been stolen on February 8, 
1922, and found the following day 


Upen trial, the plaintiff proved the 


destroyed 


by fire. 
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LTNSUTANCE . Deelsion& 


By Joseph @. Beller of the New Fork Bar G 





giving of notice the following day or so after 
the loss and offered in evidence the written 
proof of loss served on the company about the 
14th day of March, 1922, which the company 
did not deny. 

Plaintiff offered proof that car was of the 
value of about $3200 to $3500. Judgment was 
given for the plaintiff in the sum of $2400 with 
interest thereon at the rate of 6 per cent. 

Defendant claimed that the court erred in 
instructing the jury that the plaintiff would be 
entitled to receive interest on any amount it 
might find due from the 20th day of May, 1922. 
The rule is that interest may be allowed, if 
the damages are certain or capable of being 
made so by calculation The written contract 
in this case provided that the plaintiff was 
entitled to recover the market value of the 
property insured. The property insured had a 
well-established market value in the community 
in which the loss occurred, and even though 
the action is for unliquidated damages, the 
amount of plaintiff's 
tained by calculation, 
market value of the property insured, 
nection with the policy provisions. 

Judgment affirmed. 

Hartford Fire Ins. 
(Supreme Ct. of Okla.), 221 Pac. 


recovery could be ascer- 
based on the reasonable 
in con- 


Co. vs. Bernard 
Rep. I0ort. 


Possession of the purchaser with consent 
of vendor does not change the title or right 
of possession to the property while the deed 
is in escrow. 

This action was brought to recover on a 
policy of fire insurance which had the usual 
clause : 

“This unless 
otherwise provided by writing 
added hereto (a) if the interest-of the assured 
unconditional, 


void 


agreement in 


entire policy shall be 


be or becomes other than entire, 
unincumbered and sole ownership.” 

The petition set forth a contract 
entered into between the insured and another 
party, certain payments and 
further containing the following provisions: 

“The payment of said deferred payments and 
the interest thereon and of said taxes and in- 
is at the option of the party of the 
and he shall be under no legal 
obligation ‘to pay the same * * * No title 
shall pass hereby to second party, but the same 
shall remain in first party until all the fore- 
party 


sales 


providing for 


surance, 
second part, 


going conditions have been by second 
fully complied with.” 

The purchaser had entcred into possession of 
the property. The contract with deed and ab- 
stract was to be placed in a bank, and the 
buyer was not to be entitled to the deed and 
abstract until the agreement had been fully 
complied with. 

Held there was no change of interest or title 
within the meaning of the contract of insur- 


ance. The alleged contract of sale was no 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
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PAUL L. WOOLSTON 
INSURANCE EXAMINER, 


ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., 


DENVER, COL. 
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* JAMES H. WASHBURN, F.A.I.A, 
LIFE INSURANCE Oras a te 
—Ordinary, Inter 
Group, Industrial and Special Si oemy “ 
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Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
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Prominent Agents and Brokers 








FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa. 





Le 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees‘ 
Benefit and Pension Funds 

















LEON IRWIN & CO., Inc., New Orleans, La. 










JULIAN C. HARVEY, F.A.I.A. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam CONSU LTING 
mobile-Hartford National Hartford Casualty Co. 
American Equitable U.8 Fire Indemnity Company ACTUARY 
Fidelity-Phenix Stuyvesant fa &..2 og 
ee BROKERS’ LINKS SOLICITED” CHEMICAL BUILDING 8T. LOUIS, MO. 


| 


| 








25 FRANKFORT ST. NEW YORK 
fl 
T. J. McCOMB 
CONSULTING ACTUARY 


= 


Coicord Bldg., OKLAHOMA CITY, OKLA, 






















Actuarial 












JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


F. M. SPEAKMAN, C. P. A. 


CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 




















FACKLER AND FACKLER 


DAVID PARKS FACKLER, PF. A. 8. 
EDWARD B. FACKLER, F. A. 8. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

5@ BROAD STREET NEW YORK 














A. SIGTENHORST | 
CONSULTING ACTUARY | 
National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Bullding 





















MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bidg., 36 W. 44th St. 
NEW YORK 

















FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Sulte 948-949 
DES MOINES, IOWA 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 





















Joseph H. Woodward Richard Fondiller 
Harwood Ryan 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


75 Fulton Street, New York 











Conservation Specialists 


THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service” 


10 So. La. Salle St. Chicago, III. 
References Covering Past 23 Years 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















Consulting Engineers 
















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 














W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 








37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 


FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 








44 



















Ste 


and 
state 


cella 
hanc 
ing 

sirak 


50. 





Lene 


more tl 
propose 
erty. | 
and juc 
Dow 
(Supret 
1112. 


Nort 


The | 
the foll 
transfer 
special 
Texas, 
given a: 
Mr. Lez 
Mr. Ha 
office, a 
a chan; 
that his 

Ralpt 


home o 


agent 
there w 
and wil 

Speci: 
is to be 
will be 


j Fire ar 


with th 
to Alab 
Agent 

These 
facilitie 
Vice to 





ORK 





llor 


SEE 
id 





we 


Y. 











THE SPEC TAIOR 








=== ATTACKS RATING BUREAU 


South Carolina Commissioner in 
Arms 


TAT I S T I Cc S WANTS ALL COMPANIES TO JOIN 

















Annual statements, writings, can- <taims That Its Present Method of Organ- 
cellation and reinsurance schedules, ization Is Without His Approval 
special calls and all work requir- and Therefore Illegal 

ing the use of tabulating machines. John J. McMahan, Commissioner of Sou 
Also overload work. Expert comp- is attacked the rating bureau of 





° . hia eC J e 7 7 2 _ a 
tomete! operators on short notice. communication addressed to 


cach fire insurance company licensed or ap 
FENWAY COMPANY, INC. Spgs: eine Be, Wi a 
piving OF a tcense tnere, in il tatement 
i 20 Vesey Street as 
Whitehall 4 he points out that according to the law 


7796 New York 


rating agreement must have the approval of 





























_—__————— the Insurance Commissioner and that the agree 
EEE ment under which the present bureau is organ- 
‘zed does not have such approval. He writes 


Underwriters is follows: . 
Statistical Bureau, Inc. eR ae ET eee 





We render complete statistical service \SSOCIATION _ APPLYING FOR LICENSE 
and relieve you of the pressure of annual 1x SoutH CAROLINA 
statement filing The present so-called South: Carolina Inspe 

We are also equipped to prepare can- Air ate ~~ bi 
cellation and reinsurance schedules, or tion and Rating Bureau is not organized a 
handle any job where the use of tabulat -ordance with the law. 
a Seo or comptometers is de- ictus -avebe. aaa ued ae wkd onde 
sirable. Rees 

Phone: JOHN 1090 provide: 


ny agreement made by insurance companic 


50 John St. New York City aA! 


or the making, fixing or collecting of any 











~ate for fire insurance upon property within 
. : : this State must be in writing, and prior to its 
more than an option by virtue of which the a a oo ee ee, l. 
1 tai ; taking effect must be filed with the Insurance 
proposed purchaser could later obtain the prop- =~ re : : 
, ; Commissioner and approved by h‘m; after due 
erty. Demurrer by the defendant overruled : ‘ - his 
fas : a ee ie notice and hearing the Insurance Commissioner 
and judgment for the plaintiff affirmed. 
Dow vs. Firemens Ins. Co. of Newark, N. J. 


(Supreme Court of Kansas), 221 Pac. Rep. 


tay make an order disapproving any such 
greement, or any part of such agreement, and 


oe ‘fter service of copy of such order (by mail 
iS upon all parties to the agreement, and upon 
he bureau, no such agreement shall he 
North British Fleet Makes Changes in Seite, iii: kasi Conle. tniaies Wis Boece aa 
s orce, nor 1 ny righ ised thereon; 
South the action of the Insurance Commissioner, in 
The North British and Mercantile flect made naking the order, is subject to summary re- 
the following announcements of promotions and yew before a court of competent jurisdiction 
transfers in its Southern offices. Wirt Leak« The rating bureau is owned and operated 
special agent for the company in Norther hy a limited group of fire insurance companie 
Texas, has been made State agent and wll be There must be written articles of partnership 
given an assistant. J. W. Harris will succeed roverning their co-operation in conducting thi 
Mr. Leake as special agent. For several years pureau. This agreement is in recard to th 
Mr. Harris has been an examiner at the home making and fixing of rates which the con 
ofice, and it was with a view of giving him panies will collect. It is, therefore, the agree 
a change as well as for his excellent work ment referred to in these sections of the law 
that his appointment was made. nd it is the authority and the very constitutiot 
Ralph E. Minard, another examiner at the of the South Carolina Rating Bureau 
home office, will leave there to be the special No agreement has ever been filed with th 
agent for Virginia. He will be associated Insurance Commissioner. The agreen 
there with Special Agent T. H. DeGraffenreid, governing this bureau (if I mav judge b 
and will have headquarters at Richmond. the methods and practices of the bureau) pro 
Special Agent E. A. Staiber for Alabama. vides for control from without the State 1 
Is to he transferred to Jacksonville, Fla.. and  committ or boards in Atlanta and New 
“ : given jurisdiction for the Pennsylvania York, and hy a few companies constituting a 
and the Commonwealth over the State, close corporation. Such an agreement would 
with the exception of the West end. adjacent not receive my approval. 
to Alabama, which will be handled by Special T call upon the companies that own a 
Agent W. W. Graves. now operating and controlling the bureau 
_ These moves will permit a> broadening of unite with all other insurers’ licensed in this 
tacilities for new business and an added ser State in ma‘ntaining a bureau as contemplated 
‘ice to the outside public. in section 4123, admitting to full membership 
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Miscellaneous Insurance 


every fire insurance company in the State, all 
members to have voice in the control of the 
ureau as members, under an agreement ap- 
proved by the Insurance Commissioner. 

[ call upon all companies now denied full 

mbership in this bureau to unite in organ‘z- 
ing a lawiul bureau, to which the other com- 
panies may be admitted as members unless the 
present rating bureau is so changed in organ- 
ization and control that it will receive my ap- 
proval and be permitted to operate as a rating 
bureau. 

Inasmuch as the existing agreement under 
which fire insurance rates in South Carolina 
are made, fixed and collected, has not been 
iled with the Insurance Commissioner and ap- 
proved by him, the rates promulgated by the 
so-called South Carolina Inspection and Rating 
Bureau are not authorized by law. 

Every fire insurance company, applying for 
license in this State, shall conform to sections 
{122 through 4128 and to all other provisions 
of the code of laws of South Carolina, 1922. 

Joun J. McMaunwan, 
Insurance Commissioner. 


\iarch 26, 1924. 





PERSONAL ITEMS 











Griffin \l. Lovelace, director of the Life In- 
urance Training Course at New York 
University, whose work as a life insurance edu- 
cator has won wide recognition, has just com- 
pleted years in his present work. [Educated 


n the universities of two continents, Mr. Love- 
lace entered the business of life insurance as 
an agent and. became successively a manager 


ind superintendent of agencies. He eventually 
consented to drop out of the production field 
to become organizer of the curriculum at the 

wol of Life Insurance Salesmanship at the 
arnegic Institute of Technology. In a few 


years as changed the whole theory of 
lucatine life insurance agents and has become 
the same time one of the best-liked men in 
usiness as well as the most popular 
aker that can be obtained for a life :nsur- 
ce gathering. James Elton Bragg, one of 
‘ir. Lovelace’s assistants at New York Uni- 
versity. says of Mr. Lovelace, “In my opinion 
the life insurance fraternity is under a deep 
of gratitude to Mr. Lovelace and insur- 
salesmanship is a better profession and 





one easier to practice because of the work 
‘ch he kas done.” 
The Illinois Life Insurance Company of Chi 


ig a special drive for new 
» month of May in honor of 











James W. Stevens, the company’s first presi- 
and founder. 

Lion. Joseph Button, Insurance Commis- 
sioner of Virginia, was recently elected presi- 
lent of 1 Bank of Appomatox, Appomatox, 
Va 1. Button assisted in the organ‘zation 

over twenty vears ago. It has had 

ery ccessful career. He is also on the 

lirectorate to the First National Bank of Rich- 
1 nd. 

—The ¢ ° 4} Tn : “— Cc wv f London, 
which ¢ rplus line business in this 

intry, rt sset f £493,738 on December 
1. 1923 th 140.000 of paid-up capital, and a 

balan f £14,329. Ir 

ser r fi marine 

’ é e t ludes 

1 gen > fund cf <£¢ : ng s lia 
1101¢eS. 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By. T.. E.. Younc, B:A., BORSA‘. 


Third Edition—Revised and Enlarged 


Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the Turrp EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.25 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youn, B.A., F.R.A.S., and Ricnarp Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. . 

The general principles of bookkeeping are also treated by Mr. 
YounG, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fire,smarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 





Price, post paid, $2.00 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices o 
accident, fire, marine and life insurance. 

Price, post paid, $1.50. 

Accountancy. By FRANCIS ‘W. Prixvey. An entirely new 
work dealing wich Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages, 
cloth. Price, post paid, $2.40 


Pitmans Secretary’s Handbook. A complete secr-tary's 
manual prepared by HERBERT E. Biatn. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 


ships.) Price, post paid, $2.50 


Principles of Marine Law. By Lawrence DucKwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features, 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicKsEE, M.Com., F.C.A., and H. E. BLain. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 


SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHicAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States | 


Address H. A. LUTHER, 2d Vice=Pres, 


NORTH AMERICAN ACCIDENT INSURANCE 0, | 
209 S. LaSalle St., Chicago, Ill, 


. 








ACACIA MUTUAL LIFE ASSOCIATION. 


Insurance in Force Over $158,000,000.00 | 
Assets Over $10,000,000.00 4 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 


1. Liberal First Year Commissions 

2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 

3. Real Home Office Cooperation 





WILLIAM MONTGOMERY, President 
Homer Building Washington, D.C, 








(HE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance | 
Company, issuing all the STANDARD FORMS of | 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas : 
J. HOWARD IGLEHART, Medical Directs | 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 








HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be — 
“one of the leading Industrial life insurance companies in America’ © 
issuing LIFE, HEALTH and ACCIDENT Policies. a 
Write for Financial Statement 


HOME OFFICE: 1026 Linden Ave., BALTIMORE, MD. 








NEW and up to date policy” 

contracts. REAL SERVIC 

to Policy holders and Agents, 

NOT SO BIG to lose sight of 

le individual Agents, and big 
n C aa. to baer its Ar : 
an olicyholders satisiace 

ce ompany torily. SOME GOOD terri 
tory in IOWA and SOUTH: 

DAKOTA open for Agents; 


DES MOINES, IOWA JAS. H. JAMISON, Pres’t! 























TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance C6.. 
Wichita, Kansas 


Executive Offices, 














